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The Prudential lecuctua Sean of America 










FORREST F. DRYDEN 
PRESIDENT 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 


HOME OFFICE 
NEWARK, N. J. 
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lhere Is Nothing Better 
Than An 


UNLIMITED 
UNRESTRICTED 


ACCIDENT AND HEALTH POLICY 
IN THE 


INTER-STATE BUSINESS MEN’S 
ACCIDENT ASSOCIATION 


“America Fore” 


“There must be no deviation from this fixed rule of 
ours to protect the local agent in the field that he is 
given to operate in.’ 


THE CONTINENTAL 
INSURANCE COMPANY 
Cash Capital - - TEN MILLION DOLLARS 


HENRY EVANS, President 


siete VY acetone 


Write to Home Office Managing Branch Offices 
MR. ERNEST W. BROWN 80 Maiden Lane Chicago, Montreal 
Brown Building Des Moines, Iowa o New York San Francisco 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N. Y., under the Act 





of March 3, 1879 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $53,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 





THE TRAVELERS 
INSURANCE oF INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 
MULTIPLE LINES—MULTIPLE SALES 


All men are prospects for several lines of insurance. The 
agent or broker who can supply the multiple needs of the public 
possesses the broadest and most remunerative field for his 
effort. 


Life, Accident and Health, Compensation and Liability, 
Group, Automobile, Steam Boiler, Engine, Plate Glass, Bur- 
glary Insurance. 

We offer direct contracts to reliable men affording them a 
broad opportunity to increase their income and make certain 
of their future. 

Travelers policies guarantee satisfaction to both seller and 
buyer. 

















MR. SUCCESSFUL LIFE INSURANCE AGENT. 


Do you want to secure a General Agency for yourself? If so, 


renee’ WORTH KNOWING 


A $5,009 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in case of death from any cause $5,000, the face of 
the Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will ap! direct to the Insured at the rate of 
$50 PER WEEK during such disability, but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
throughout the period of disability. Can insurance do MORE? 
— HY should any man be satisfied with a palicy that would do 
ess 

Annual Premium, Age 35, Ordinary Life, $128.05; Twenty-Pay- 
ment Life, $167.10; Twenty-Year Endowment, $235.10. 

General Agents wanted in the following States: Pennsylvania, 
—— Kansas, Michigan, Ohio and the District of Columbia. 

esse 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 


FIREMAN’S FUND 
INSURANCE COMPANY 


CAPITAL 
SURPLUS 
RESERVES 
ASSETS 


$ 3,000,000 

6,000,000 
10,000,000 
22,250,000 


FIRE AUTOMOBILE MARINE 

















PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Total Resources Dec. 31, 1919, over $7,500,000.00 
Insurance issued during 1919, over -$26,000,000.00 
Insurance in force Dec. 31, 1919, over $70,000,000.00 


The Pan-American Way 


In keeping with the higher Ideals and Ethics of the Business, 
the Pan-American does not seek to employ agents of other 
companies, but by interesting men of intelligence, character 
and clean record, instructing them by correspondence, and as- 
sisting them in the active co-operation of specially trained men, 
it has built up a field organization that is prosperous and con- 
tented. 

What these agents are doing, you can do, if you have the 
Will—the Pan-American Way is open to you. 


Address: E. G. Simmons, Vice-President and General 
Manager, New Orleans, La. 











A Progressive SURETY and CASUALTY Company 
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THE MAN AND THE JOB 


The time which all employees have looked forward to, when the job would be hunting the man instead of the man 
hunting the job, has evidently come. _ If you can do anything in the way of producing material or moral values, the job 
is waiting for you—looking for you. Life insurance companies have heretofore been in the position of the employee who 
had to hunt his job in order to get the opportunity to do the work he was able to do for the benefit of his employer 
and the community at large. Now employers are looking for men and men who need life insurance are looking for 
a life company that will insure them. 

This advertisement is therefore printed here to notify the public that the New York Life Insurance Company, 
organized under the laws of the State of New York in 1845, is ready to do the job for those who need life insurance. 
The Company did the job for over TWO HUNDRED THOUSAND MEN AND WOMEN in 1919, but was obliged 
to turn away over FIFTEEN THOUSAND, not because the Company’s facilities were not ample, but because they 
applied too late—they were no longer insurable! They wanted protection to the amount of SIXTY MILLION 
DOLLARS, and the Company could not furnish a dollar. 

So the Company is printing this notice to the effect that, it is ready to do the job for healthy men and women, 
on application. Its facilities are ample, its work has behind it the guarantee of seventy-five years of faithful service, 
a mutual organization with a membership of over a million insured persons, with ample reserves to meet every con- 
tingency. The Company has Branch Offices in the principal cities, and Agencies in nearly every county. You can 
easily find one and he will do the job—if you haven’t waited too long. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 346 & 348 Broadway, New York, N. Y. 














4 
Home Friendly Society PHCENIX ASsuRANcE company, 
of Baltimore, Maryland (ESTABLISHED 1782) 
: : iliti lly conceded to be FIRE 
has grown so in popularity until it is now genera Com : 

: ‘ ife i: America”’ AUTOMOBILE—USE AND OCCUPANCY—TORNADQ—SPRINKLER 
inary tl and ACCIDENT Policies. ae LEAKAGE—EXPLOSION AND RIOT, AND CIVIL COMMOTION 
issuing LIFE, HEALTH an ss " HEAD OFFICE FOR THE UNITED STATES 

Write for 100 WILLIAM STREET, NEW YORK CITY 
PERCIVAL BERESFORD, Manager 





Rates and Terms to Agents 




















ARE YOU AMBITIOUS TO Quality Insurance 


BUILD A PROFITABLE FUTURE? 


IF SO, LISTEN TO THE CALL OF THE WEST 


Where Nature and Industry com- Our new accident policy—the 
bine under the inspiration of the won- 


derful “Spirit of the West’’—the 35 VE & RY 
Spirit of Progress—in offering the th ANNI R A 

energetic Life Insurance Salesman a 
field where his highest ideals may be 
realized in the fullest measure. Where 


the sun shines 300 days in the year 
and there are no limitations of weather 


Fe Rr ie 
or business conditions to handicap Ambition’s urge DOUBL E DEATH BENEFIT 
of the men who WILL. P ‘ i ia 
for accidents occurring while riding in 


THE WEST COAST LIFE 
‘ bain big California ne whose wonderful growth and PRIVATE or PUBLIC AUTOMOBILES 
evelopment is inspired by 


20 per cent. of all accidents reported are 
THE SPIRIT OF SERVICE of all accidents 


in its relations with its Field Force and with its Policyholders } 
HAS A FEW ATTRACTIVE OPENINGS IN ITS and no class of risk is more exposed to this hazard, 

rege are ks bree A nace AGENTS through constant use, than the Preferred risk. They 
ND DISTRICT MANAGE JPON A MOST LIBERAL = his policy. 

CONTRACT BASIS. will want this policy 


Insurance in Force Over $40,000,000. Assets Over $4,700,000 
Surplus to Policyholders Over a Half Million Dollars. The PREFERRED ACCIDENT INSURANCE CO. 


For full information on Agency matters address 
CHAS. W. HELSER, Vice-President KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 
> 


376 Pine Street, San Francisco 


For Preferred Risks 





gives all the usual coverage demanded by live sales- 
men (and buyers) and, in addition, has a new, liberal 
and strong selling inducement in its provision of 
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FIRE REINSURANCE 


Metropolitan National Insurance Company 
OF HAVANA, CUBA 


UNITED STATES BRANCH STATEMENT, JULY 7, 1920 


Assets 
a Oe tee pe Ved aa Wey, bkses ok 
Fenn nating es sarc caad da ten acat a ane Measles Giselg le eee 103,392.00 
debs Oke ey oie eee name pe et eee 105,534.00 


U.S. 4th Liberty Loan Bonds, 444%, 


Total assets in the United States, deposited with New York Insurance Department and Trustee. $506,856.74 


SUMNER BALLARD, U. S. MANAGER 
80 MAIDEN LANE, 


ae 
U.S. 4th Liberty Loan Bonds, 444%, 1988........ 
U.S. Victory Loan Bonds, 434%, 1923............ 
Republic of Cuba Bonds, 6%, 1929............... 
I hry einer aa ane ead CaaS 


Market Value 


92,000.00 
3,454.74 


NEW YORK 











ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 


We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 


WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 


Home Office: BAY CITY, MICHIGAN 











CAPITAL aero erm 000 ASSETS, April 30, 1920, $1,289,215 
PAID IN, $852,3 NET SURPLUS, $420,098 


A WORD TO AGENTS 


YOU WANT MORE BUSINESS—SO DO WE! 
OUR INTERESTS ARE MUTUAL. IT IS 
we ag BUSINESS TO HELP YOUR BUSINESS. 

E NOT ONLY WRITE RESIDENTIAL AND 
BUSINESS PROPERIES IN CITIES AND 
TOWNS, BUT WE HAVE AN ESPECIALLY 
GOOD PLAN OF FARM INSURANCE. ASK 

US ABOUT IT 
TORNADO INSURANCE WRITTEN AT LOW 
RATES, WITH LIBERAL CONCESSIONS 
FOR USE OF COINSURANCE CLAUSES. 
FIRE, AUTOMOBILE, HAIL, CYCLONE 
AND FARM RISKS COVERED 


PENINSULAR FIRE INSURANCE COMPANY 
OF AMERICA 


Houseman Bldg., Grand Rapids, Michigan 
J. FLOYD IRISH, Secretary and Managing Underwriter 





GRAnp RAPIDg-= MICHIGAN 
COLON C. LILLIE, President 


PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12-13, 
Lisbon (Portugal) 


Underwriter-=Settling Agent 
Insurance Broker 


J. FORCADA & @ 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 























SALESMAN OPPORTUNITY 
Wecan use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, a our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 














TRUST ESTATES 
By W. J. Srnciair 


Well-to-do men frequently have their minds burdened with the necessity of making 
some fitting provision for those who will survive them. A leaflet published by The 
Spectator Company entitled ‘Trust Estates’ sets forth convincingly the methods 
and advantages of creating a trust fund with a life insurance company to provide an 
annual income in the future. A real business producer 

Prices: per copy, 15 cents; 50 copies, $4,00; 100 copies, $6,00; - copies, $20.00; 
1,000 copies, $35.00; 5,000 copies, $150. 00; 10,000 copies, $250.00 


THE SPECTATOR COMPANY 
135 William Street 


Cuicaco OFFICE 
New Yore 


Insurance Exchange 
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Federated Fire Re-insurance Co. 


Authorized Capital $1,000,000.00 
Subscribed $1,000,000 .00 
Re-Insurance Business Only. 


Home Office 
314-320 M.B.A. Bldg. Mason City, lowa 




















Tue PENINSULAR CASUALTY INSURANCE CO. 


Home Office— BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock. 
Commencing January Ist, will write-General Casualty Lines, 
including Automobile. 
Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 
Colon C. Lillie, Lowry Vahey, | Harmon J. Wells, 
President. Managing Underwriter, Secretary and 


General Manager 








If you can write Ordinary and Industrial 
business in an exceptional field, uncer a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 














$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $56.00 a Year 


Pays you as long as totally disabled whether 
from sickness or accident. 


Membership 100,000 Claims Paid $2,500,000.00 





Unusual Agency Opportunities at present in 
Minnesota, Indiana and lowa. 





Our Leading Salesman in 1919 made $12,000.00. 


Business Men’s Assurance Company 


W. T. GRANT, Vice=Pres. KANSAS CITY, MO. 








GEORGE WASHINGTON LIFE INSURANCE CO. 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at pee we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 


C. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 


THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect PolicysHolders - = = $241,214.11 
Deposited With Massachusetts State Treasurer, $100,000.00 














Horace R. Wemple Henry M. Schnarr 
President Secretary-Treasurer 


FIRE 
. RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 
New York New York 














5 Q WE WANT AGENTS 
to push our five-point-nine pelicies. 
Excellent Iowa territory and liberal 
a ‘contracts for men of good reputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY C6. 
A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bidg.—Des Moines, Iowa 

















A. M. BURTON, President 


Home Office : - - . 





LIFE AND CASUALTY INSURANCE COMPANY 


_ OF TENNESSEE 


Industrial Weekly Insurance Life — Health — 
Accident. Pays Fifty Weeks Indemnity— 
Ordinary and Industrial Straight Life Insurance 


H. B. FOLK, Secretary 


‘ - Nashville, Tennessee 
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Prosperity Awaits You Here! 





THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME CHOICE TERRITORY in Texas and Arkansas for 


Field Supervisors who can produce business and instruct Agents. 
Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 


H. CLAY BROWN, Supt. of Agencies, SHREVEPORT, LA. 

















WM ® CLARK. Presittent WANTED—ARKANSAS 


1819 - 1920 


An attractive General Agency contract 


Oyaleue ue lbbalebacremesberem @)elcum ae>bas for the State of Arkansas—just opened 


alae al atsles for business. 
AMERICAN NATIONAL ASSURANCE COMPANY 


Losses Paid aver & 83,000,000 Third National Bank Building 
ST. LOUIS, MO. 








= 








C. A. CRAIG, President N. H. WHITE, 3rd Vice-President 
W. R. WILLS, Vice-President E. B. CRAIG, 4th Vice-President 
T. J. TYNE, 2nd Vice-President C. R. CLEMENTS Secretary and Treasurer WE BELIEVE THAT TO AN AGENT WHO DE- 


LIVERS THE GOODS, A MOST LIBERAL COM- 
MISSION IS A CLEAR CUT APPRECIATION. 


The National Life and Accident Ins. Co. crac ten ne tb aacnmnn > nd 


OF NASHVILLE, TENN. CIENT SERVICE TO POLICY HOLDER AND 
AGENT. 


Combination Policy of Industrial Insurance Covering GULF COAST LIFE INSUR ANCE COMPANY 


Sickness, Accident and Death 
Gulfport, Mississippi 














$150,000.00 Deposited with Treasurer of Tennessee! 











4 


ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance i 





Write for information relative to open territory. Have two 
or three agencies with business established where change is 
desired. 























Kristiania Shipping, Insurance and Trading Co. A/S 


coeaiuieeenenad 
es 


























KRISTIANIA LONDON, E. C. 2. 

(27, Karl Johansgate) (65, London Wall) 
Manager (Insurance Branch): H. C. O. Sidney 

Insurance and Reinsurance Managers and Brokers 

Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, KRISTIANIA 
TELEGRAMS: wrpguTING AVE.,’”? LONDON 

















es — 
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You can increase your life insurance sales 
and land that stubborn prospect 
With the CONTINENTAL’S new and original combination 
of LIFE and INCOME INSURANCE, offered to the American 
people for the first time on an INCONTESTABLE and NON- 
CANCELLABLE basis. 
Address—Combination Service Department 


CONTINENTAL 
ASSURANCE COMPANY CASUALTY COMPANY 
Sells Life Insurance Sells Casualty Insurance 

H. G. B. Alexander, President 
General Offices, 910 Michigan Avenue, Chicago, Illinois. 


























United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bidg., Calvert, German and Mercer St 





JOHN R, BLAND, President 








CAPITAL, PAID IN CASH... .$4,500,000.00 











MSO DEI Ren a ceo ass ncauaceapsoavacats $4,389,585.36 
BESHIROE Ss ros karen eae aa 17,606,979.38  $21,996,564.74 
TOTAL CAPITAL, SURPLUS AND RESERVES --------------- $26,496,564.74 
s s 
Fire Casualty Life 


RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 











THE SICN OF GOOD CASUALTY INSURANCE 


LIABILITY q BURGLARY 
ACCIDENT : CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORDS 

TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 





Established © 1869 


LONDON GUARANTEE & ACCIDENT CO,, Ltd, °rsgnsa 


Head Office: CHICAGO, ILL. PF. W. LAWSON, General Manager 





F. J. WALTERS, Resident Manager, 55 John Street, New York. 
STOKES, PACKARD, HAUGHTON & SMITH, ; . 
434 Walnut Street, Philadelphia, Pa. 


Resident Managers 
ELMER A. LORD & CO” Resident Managers 145 Milk Street, Boston, Mass. 











American Indemnity Company 


Home Office, ~ Galveston, Texas 
Cash Capital $600,000 ~ Assets, Over $2,000,000 





This company was examined by the New York Insurance 
Department as of June 30th, 1919. 

The examiners in part stated: 

“RESERVE FOR LOSSES. The company’s estimates 
covering the classes of insurance it writes were found to be very 
conservative and ample provision has been made to meet this 
liability.” 





Responsible Agents Wanted Where not Represented. 














Attention, Insurance Men!” 








A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build upa permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 
All ansrers treated with confidence. 


Address L-438, care of THE SPECTATOR, l 
P. 0. Box 1117, New York City, N.Y. 


: sail 











“GRAND RAPIDS LABEL CO. 


FOR FOLDER 
SHOWING ELABORATE DISPLAY , 














CAPITAL, $200,000.00 


Originater of the 
**Multiple Option”’ Policy, 
a three=in one contract. 

A good policy for the 

live wire. 


Acompany born in the West, 
built for western people, 
by western men. 


GOOD AGENTS WANTED 


Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 
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TODAY IS THE DAY 
of the 
BIG PRODUCER! 


To be associated with a company 
that. is prepared to handle volume 
promptly means everything to the 
GOOD PRODUCER in these days of 
large Insurance Policies. 


Male Applicants:—Ages 25 to 55 


can secure a MISSOURI STATE LIFE 
CONTRACT for $300,000 on original 
examination. 


Ages 55 to 60—$200,000 
Ages 60 to 65—$100,000 


Our reinsurance facilities save your 
client the annoyance of numerous 
examinations. 


Our low rate Ordinary Life Non= 
participating Policy with loan value 
at end of first year is in big demand 
for Business and Inheritance Tax 
Insurance. 


We also issue an attractive Trust 
Fund contract for family protection, 
paying 5 per cent interest on the 
principal. (Principal intact for later 
distribution.) 


Our Group Insurance contracts 
carefully consider the individual cir= 
cumstances of each employer, and 
the service rendered by our Group 
Department has enabled us to close 
many large Group contracts recently. 


Our contracts with Agents and 
Brokers are liberal and attractive. 


NEGOTIATIONS INVITED 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. SINGLETON, President 


Home Office, Saint Louis 














NEW YORK 
WM. A. MARSHALL, President 
The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. 
For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 














256 BROADWAY, NEW YORK 

all manner of developments are occurring. Unlimited room for the Life Agent. 
But whether West or East there is splendid opportunity for good men in the organi- 
zation of The Great-West Life. As much of the Company’s business 1s written East 


as West. 
Write us. 


The Great-West Life Assurance Company 


Head Office, Winnipeg. 





reneral ccident 


FIRE AND LIFE 


=¥ ASSURANCE CORPORATION, Ltd. 


——— RICHA.2DSON, United States Manager 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 















THE WOMAN’S BENEFIT ASSOCIATION 


OF THE MACCABEES 
ORGANIZED OCTOBER 1, 1892. 


Largest Fraternal Benefit Society for Women in the World 


A ‘‘Millionaire’’ Fraternal Benefit Society 
The Rates are Adequate 
The Membership is over 220,000 
The Reserve Fund is more than $12,000,000 
Its Business Standing is of the Best 
Gives Safe Protection to Women “nn the Children of its Members 
Cares for its Needy Sick 
Its Reviews are Social and Welfare Centers 


Write for information to: 


Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 





THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA. 





New Policy Contracts 
Excellent Territory Open 
Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mor. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounted for the year ending January 1, 1920, 
to 1,247,695 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United: States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and _ educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 
able SERVICE to the insurance companies. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to eee. the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 


Four ollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PUBLISHERS 
135 WittraM Street, New York 
Arthur L, J. Smith 


President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
Assistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 
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A PUBLISHER IN THE WHITE HOUSE 

T is an interesting fact that the presi- 
| dential nominees of both of the great 
parties this year are drawn from the 
ranks of the publishers. In his telegram 
of congratulation to Governor James 
M. Cox, Senator W. G. Harding feli- 
citates him, as a fellow publisher, upon 
his victory in the convention, and Gov- 
ernor Cox, in responding expresses his 
appreciation of the fraternal feeling 
which has always characterized the craft 
to which they both belong. Doubtless 
both Mr. Harding and Mr. Cox recog- 
nize the trials and tribulations which 
have been the portion of publishers gen- 
erally during and since the war. A com- 
pany conducting a publishing business 
has not only paid corporation 
have other corporations, but its publica- 
tions have been specially taxed for use 
of second-class mail privilege and that 


taxes as 


tax is steadily increasing, and discrim- 
inates unjustly against papers located 
away from the geographical centre of the 
country, especially New York and San 
Francisco. Moreover, publishers have 


had to meet high publishing costs, such 
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as paper, printing and binding, ranging 
from one hundred to one thousand per 
cent over pre-war figures, while it has 
been impossible to make selling prices 
keep pace with such excessive publishing 
Thus the predictions of still 
further increased costs in the year 1921, 


costs. 


especially for paper, give reason for dis- 
turbance of mind of the publisher, who 
finds himself, as in the instance of THE 
SPECTATOR, unable to pass the increased 
cost on to the customer. While our con- 
temporaries generally have increased their 
subscription prices, we have maintained 
the old price so far, considering it inex- 
pedient to increase the subscription price 
of our journal. Therefore, such increases 
as we are compelled to make in the prices 
of our annual publications, we trust our 
friends in the insurance world will accept, 
with due consideration for the more than 
double cost now involved in their pro- 
duction. 

It is to be hoped, in the interest of 
the publication business, at least, that the 
peak of the expense rise may soon be 
passed, and that, whether Republican or 
Democratic candidate be elected, he will 
not stand up so straight as to lean back- 
ward when matters arise having a bear- 
ing upon the welfare of the business of 
members of his own calling. Whether 
Mr. Harding or Mr. Cox be the choice of 
the American people for president, let us 
hope that under the new administration 
the financial and commercial interests of 
the country shall be conserved and stabil- 
ized, the rate or taxation materially re- 
duced and that economical Government 
will again prevail. 


HE initial step in the effort to give 

American — shipping 
greater proportion of the 
insurance business than heretofore has 
been taken by the United States Shipping 
Board in completing arrangements for 
the formation of three insurance syndi- 
cates controlled by American capital and 
capable of underwriting American hulls 
up to a liability of $2,500,000 on a single 
risk. Heretofore, it has been virtually 
impossible to place even a $500,000 risk 
The organ- 


interests a 
ocean marine 


with American companies. 
ization of the syndicates was decided upon 
after conferences going on for several 
months between Shipping Board officials 
and representatives of American insur- 
The recent Congres- 


9 


ance companies. 


Editorial 


sional investigation demonstrated that 
leading foreign competitors were using 
marine insurance as a powerful national 
commercial weapon, while fully two- 
thirds of all the marine insurance origi- 
nating in the United States was under 
foreign control. 
ated syndicates, to be known as “A” 


Two of the newly cre- 
and 
“B,” and which are open to American 
companies only, will be participated in 
by some fifty American concerns. The 
third syndicate, “C,” with fifty American 
companies, representing at least two- 
thirds of the total underwriting capacity, 
will be supplemented by a number of 
foreign companies admitted to assume 
the remaining one-third interest. The 
limited foreign interest is confined strictly 
to American branch offices of foreign 
companies, which are subject to Ameri- 
can control, and which have for years 
been operating in conformity to Ameri- 
can laws and paying taxes within the 
United States. These new arrangements 
bid fair to revolutionize the insurance of 
vessels plying between the United States 
and foreign countries. 


TEN YEARS’ GROWTH AND WASTE 
EAR by year for the ten years shown 

in the accompanying table the 
companies therein presented have both 
individually and collectively written an 
increasing amount of insurance, and in 
Igig the new business written and paid 
for was the greatest in the history of life 
insurance. In the years 1910 to 1919, in- 
clusive, the new business written was 
about $17,000,000,000, while the combined 
loss through lapse and surrender was only 
$5,000,000,000, the increase in insurance 
in force having been approximately $8,- 
000,000. The falling off of business due 
to the legislative investigation in 1905, 
still bears its effect in the earlier years of 
the period presented in this table, but it 
is greatly offset by the tremendous in- 
creases in insurance in the later years, 
more particularly during 1918 and 19109. 
This heavy writing of new business, to- 
gether with the concentrated campaign 
which is being waged by the American old 
line life insurance companies against a 
high lapse ratio, is reflected in the high 
proportion of insurance kept on their 
books. It is interesting to note that while 
both the percentages of lapses and sur- 
renders to new issues is lowering, the 
amount paid on each $1000 of surrenders 
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the table, the writings of group insurance 
by the companies transacting same are 
eliminated for 19109. 


T last the situation of the automo- 
bile insurance business is to be 
cleared by the organization of a national 
body made up of officers of the compa- 
nies writing that class of insurance. The 
National Automobile Underwriters’ Con- 
ference, which was reorganized recently 
under a new constitution, will now ex- 
ercise a degree of control over the busi- 
ness which was formerly lacking, and the 
responsibility as regards each of the re- 
spective companies will be definite through 
the membership of one officer of each 
company, with voting power. The con- 
ference will not lose the advantage of 
the men who are directly in charge of the 
automobile departments of the different 
companies, as they may still express their 
views as to the needs of the business at 
meetings of the conference. It is ap- 
parent that the new organization should 
be effective in preserving stable conditions 
in the automobile insurance business. 


United Canada Fire of Winnipeg 
The United Canada Fire is reported to be or- 
ganizing at Winnipeg, Man., with $3,000,000 
capital, 
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NEW YORK SURVEYS 


Reinforced Concrete.—The recent devel- 
opment of this type of construction in the 
United States being compared with that of 
foreign lands seems to show conclusively that 
it is a type of construction which has received 
its real development and growth in this coun- 
try, although the process was first instituted 
abroad. Perhaps our construction conditions 
lend themselves more readily to its development. 


The Underwriters’ Immediate Future.— 


The theory which has been maintained through 
many years, but which has not been verified, 
that periods of panic or distress develop a 
moral hazard is a matter which is now receiving 
earnest consideration. The theory is that with 
the lessened buying of the ultimate consumer 
the dealers will find themselves with such stocks 
on hand that a moral hazard will develop. This 
does not follow. It is easier and more profitable 
for a dealer to sell his goods to the ultimate 
consumer at a lower rate than to sell them by 
way of fire to the insurance company. Those 
who advocate the moral hazard theory over- 
look the fact that the final price to the con- 
sumer, which includes the final profit to the 
dealer, in addition to the other charges, is not 
a part of the insured amount, unless profit in- 
surance or use and occupancy are carried. The 
dealer then, whose customer is the ultimate con- 
sumer, can make very substantial reductions in 
his profit before he falls below the price which 
he has paid for the goods. It is only when the 
market goes so low that that price is encroached 


Io 


would be necessary for the market to fall a 
long way before that could happen. 

It Makes One Think.—When in a small 
room in a fireproof building there is a stock 
of silk piece goods, and the fire which originates 
is controlled by one sprinkler head, but which 
leads to the loss of many, many thousands of 
dollars, it makes one think. Possibly the busi- 
ness of fire insurance would not be so interest- 
ing if it were not for the impossibility of learn- 
ing it all in one lifetime. There is always some- 
thing new, and most of it is learned by way of 
the loss column. 


A Fire and Some Lessons Therefrom.— 
This fire was very clearly caused by a cigarette 
or lighted match dropped on the carpet in the 
reception room. We actually found the point 
where the brand burned through the carpet, as 
the 7%-inch maple floor at that point was 
charred to a thickness of about % inch, and the 
path of the charring at that point for several 
feet was clearly defined. The carpet was of the 
heavy velour type with a padding, I believe, 
consisting of three layers of red paper and two 
intermediate layers of cotton batting stitched at 
intervals. This cotton batting we afterward 
found to be very inflammable. When the brand 
reached this lining the cotton batting and paper 
very easily spread the fire beneath the carpet. 
One of the many lessons to be learned is that 
there is a great necessity for an educational cam- 
paign against cigarette users in the community. 
especially from the miserable habit of throwing 
half-lighted stumps and matches promiscuously 
about the premises. In hotels and similar pub- 
lic places inflammable linings beneath carpets 
should be prohibited. 
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The Aftermath of the War as Shown by 
Insurance Taxes.—At the annual meeting of 
the Royal Insurance Company the following sig- 
nificant paragraph in regard to this heading ap- 
pears: It tells its own story and should be sub- 
mitted without further comment: “If we add 
to these totals the amount of ordinary taxes 
which have been charged through the various 
underwriting accounts, and the income tax de- 
ducted from interest, we estimate that we shall 
have to pay in all for the year 1920 the sum 
of £1,200,000 in taxes. Ladies and gentlemen, 
this a very large figure, indeed, and you cannot 
help being struck by the very large proportion 
of our profits which has thus to be paid away. 
| calculate that out of every pound which we 
shall earn in profits and interest at least 15s. 4d. 
will go into taxation. Translated into terms of 
energy this means that our 6,000 employees, of 
mary races and many climes, spend two-thirds 
of their working hours as unpaid tax collectors 
for the treasuries of the world. If they start 
work at 9:30 their energies up to 2:30 are thus 
expended, and only after that hour for the 
benefit of the shareholders.” 


CHICAGO AND THE WEST 
Delegates to Western Sprinkler Leakage 
Conference.—The following have been se- 
lected as delegates from the Western Sprinkler 
Leakage Conference to the joint conference of 
the Eastern and Western Conferences to be 
held in Buffalo July 14 to July 16, viz.: C. FE. 
Varley, T. Z, Franklin, W. J. Sonnen, H. R. 

Thiemeyer, C. H. Smith and J. V. Parker. 
E. E. Day Appointed Special Agent.— 
IE. E. Day of. Bloomington has been appointed 
special agent Southern 


for the Hanover in 


Illinois. 


Home Appoints Cook County Managers. 
—Bartholomay-Darling Company have been ap- 
pointed Cook county managers for the Home 
Fire and Marine of California, 


Omaha Liberty Appoints Agent.— Robert 
11. Beard has been appointed Cook county man- 
ager for the Omaha Liberty I‘ire. 


John J. Purcell Secures General Agencies. 
—John J. Purcell, assistant general agent for 
the Western department of the Hartford Fire, 
has been appointed general agent for the lederal 
of New Jersey and the Sterling, and will as- 
suine his new duties on August 1, with head- 
quarters in the First National Bank building. 
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Mr. Purcell will represent the Federal for the 
States of Illinois, Indiana, Michigan, Kentucky, 
Missouri, Ohio, Oklahoma, Tennessee and West 
Virginia, and the Sterling for the States of 
Colorado, Illinois, Indiana, Iowa, Kansas, Ken- 
tucky, Michigan, Minnesota, Missouri, Ne- 
braska, Ohio, Oklahoma, Tennessee, West Vir- 
ginia, Wisconsin and North and South Dakota. 


Illinois Inspection Bureau Leases New 
Quarters.—The Illinois Inspection Bureau 
will move on July 25 to the sixth floor at 37 
South Wabash avenue, where it will have twice 
as much room as at present. The IHinois Audit 
3ureau will move to the same location on or 
about August I. 


S. E. Cate Located in Chicago Tempor- 
arily.—S. I. Cate, the well-known Western 
field man for the North British, who has been 
located in New York recently, is spending a 
few months in Chicago, assisting in handling the 
Western losses for the company. 


BOSTON AND VICINITY 

Busy Times in Midsummer.—The vaca- 
tion season is not bringing appreciable let-up in 
the tremendous volume of all kinds of insurance 
that is flooding the Boston offices, and has been 
since the beginning of the year to a greater 
extent than in the preceding years. Already 
new business blocks and new or enlarged fac- 
tories have replaced the loss of special war 
stocks cover and warehouse stores on the fire 
insurance books. Few if any branches of insur- 
ance will have other than a record year in 1920 
if the conditions that have prevailed the first 
half of the year hold through. 


A Safe and Sane Fourth.—The “Fourth” 
in Boston was both safe and sane. There were 
no serious fires and but few serious casualties. 
Police and firemen were very much onto their 
respective jobs, and did excellent work in sup- 
pressing potential trouble makers. 

J. F. Driscoll Goes With Buffalo—John 
IF, Driscoll, of the inspection staff of the New 
England Exchange, has gone with the Buffalo 
Insurance Company as special agent, with head- 
quarters at 70 Kilby street. 

Federal’s Agency.—The lederal of Jersey 
City has planned an ageicy with Patterson, 
Wylde & Windler. This agency firm is located 
in the Mason building, soon to be occupied by 


the Employe’s Liabil ty. 


Fire Insurance 


LONDON AND PROVINCIAL TO 
ENTER 
Frank & Dubois to Be United States 


Managers 


The London Provincial Marine and General 
Insurance Company, Ltd., of London, is re- 
ported to be completing arrangements for en- 
tering the United States. It will write fire 
and collateral lines under the management of 
Frank & Dubois with Ernest B. Boyd as un-. 
derwriting manager. Agencies will be estab- 
lished throughout the United States. Darby, 
Hooper & McDaniel will have charge of their 
metropolitan business. 

The London and Provincial is a running 
mate of the Yorkshire, which has been entered 
in the United States for some ten years. The 
two companies will be under the same United 
States management. The London and Pre- 
vincial was organized in 18€0 and now has 
over $7,000,coo in assets, making it rank high 
with the strong English companies. 


J. G. Hilliard to Occupy Frankel Building 

Charles F. Noyes Company has leased the 
ground floor office of the “Frankel building,” 
45 John street, New York, now occupied by 
Hall & Henshaw, from May I next, with two 
entire office floors to J. G, Hilliard for a long 
term of years. Mr. Hilliard will occupy the 
combined space for the various interests with 
which he is identified. Mr. Hilliard’s location 
is directly opposite the sixteen-story “Hilliard 
building,” which was erected by Mr. Hilliard 
and John A. Eckert a few years ago and re- 
cently leased to the Travelers Insurance Com- 
pany in conjunction with adjoining properties 
on Dutch street in one of the most spectacular 
downtown leases put through last year. Mr. 
Hilliard will pay a rental of about $250,000 
in the aggregate for his new quarters. 





New Brokerage Corporation 

To act as agents and brokers in fire, theft, 
accident, collision, liability, health, plate glass, 
life, fidelity and all other kinds of insurance, as 
well as to adjust all kinds of insurance losses, 
are the principal objects of Louis O. Faul- 
haber, Inc., of 9 Clinton street, Newark, N. J. 

The concern has a capitalization of $25,009, 
divided into 250 shares at $100 each at par. 
The incorporators are Louis A. Faulhaber, 
Annie C. Jones and Theodore McMarsh. 


REINSURANCE ONLY 


GLOBE NATIONAL FIRE INS. CO. 


SIOUX CITY, IOWA 


Paid Up Capital $1,000,000.00 
EDD G. DOEREFLER, Secretary and Gen’! Mgr. 





Fire Insurance 
SILK FIRES NUMEROUS 


Decreased Prices and Slow Market 
Bad Features 





MORAL HAZARD HAS DEVELOPED 


Great Values in Small Spaces, Obstructed Sprinklers 
and Unguarded Lamys Enhance Danger 


By W. O. LincoLn 


During and since the war, hundreds of job- 
bers in piece goods (cotton, woolen and silk), 
sprang up in New York city, most of whom 
were former salesmen in their lines, who took 
advantage of the rising prices to establish a 
business for themselves. Their operations 
were not confined to any one locality, but the 
dry goods jobbing section of the East Side 
comprising Eldridge, Orchard and adjacent 
streets expanded and was soon flourishing. In 
the Bronx on Washington and Bathgate ave- 
nules a small section was started, but the ma- 
jority established themselves along 4th and 
Madison avenues, 23d to 34th streets. 

The insurance companies who wrote this 
class conservatively and from the start made 
lots of money, for very few fires were re- 
ported, until quite recently. 

However, as most underwriters know, thie 
market dropped several weeks ago and silks 
took a tumble, resulting in a chaotic market. 
Recently the woolen market, too, fell off, and 
many jobbers found themselves loaded up with 
a high-priced stock which they could not dis- 
pose of except at a great loss. 

The insurance companies are now feeling the 
result of this condition by reason of the num- 
ber of fires being constantly reported. 

Nor have the losses been confined to jobbers 
or wholesalers. Within the past few weeks, 
hardly a day has passed but that a fire has been 
reported in the stock rooms of some dress or 
waist manufacturer. It is customary in these 
factories to keep the expensive piece stock and 
trimmings in a separate enclosure. This en- 
closure is usually a solid board partition affair 
and the stock is arranged on shelves and piled 
to the ceiling, frequently obstructing the diffu- 
sion of water from the sprinkler system. The 
primary object of this enclosure is to prevent 
theft. Invariably a portable electric lamp is 
used without any guard and the wiring is poor. 
In fact, several firms have had difficulty in 
loss adjustments because they have installed 
such wiring without the formality of having 
it inspected by the Board of Underwriters. It 
is not unusual to find $100,000 worth of silk in 
this confined space, which concentrated value 
represents, in most cases, seventy-five per cent 
to ninety per cent of the entire factory value. 

Lately the fires in such factories have origi- 
nated in these stock rooms causing large per- 
The 
cause in several instances is attributed to the 
placing of an unguarded electric lamp on the 
goods, which finally causes a fire; but with a 
large stock of silk on hand, a falling market, « 
dull season and the usual short season coming 


centage losses, even when sprinklered. 
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on, a severe moral hazard has crept in. 

Dealers in made-up goods such as silk waists, 
dresses and neckwear, are also furnishing their 
quota of fires. Having been unable to dis- 
pose of their season goods owing to the re- 
luctance of the public to pay fabulous prices, 
they are finding themselves at the end of the 
season stocked with unseasonable goods. 

The matter of credit is a serious matter, too. 
Mills and wholesalers practically shutting 
down on credit and holding to a cash basis. 

From now on and until the market is stabil- 
ized these fires will be reported and fire in- 
surance companies will do well to watch their 
lines carefully. As to the physical hazard, in 
factories, the stock room 
should be made of a latticed partition covered 
should 


for piece goods 


with wire netting, all electric lamps 
have wire guards, the wiring to be installed in 
a satisfactory manner and the goods arranged 
so as not to obstruct sprinklers. Celluloid but- 
tons should not be kept in the same enclosure. 
If possible two or more suit rooms should be 
used so as not to concentrate too much value 
in one confined space. Silk vaults of standard 
construction .are not practicable in many fac- 


tories. 


Announce Profit Sharing Plan 

The Milwaukee Mechanics of Milwaukee 
has adopted a profit-sharing scheme for its 
employees, by which every employee will share 
in the underwriting profits of the company. 
The plan provides that each employee shall 
receive an amount proportionate to his salary 
from a stipulated sum to be set aside each year. 
Employees who have been with the com- 
pany sixty days previous to the end of the 
year and who remain until the dividend is paid 
will receive their share. The plan is devised 
to take the place of a bonus, but will not take 
the place of regular salary increases for meri- 
torious work. It is hoped that this plan will 
interest the employees directly in the welfare 
of the company and bring about greater ef- 
fectiveness in their work. , 
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METROPOLITAN NATIONAL 


Cuban Company Enters United States Under 
Management of Sumner Ballard 

The Metropolitan National Insurance Com- 
pany of Havana, Cuba, has entered this coun- 
try under the management of Sumner Ballard. 
It will transact a fire reinsurance business. It 
has already been licensed by Superintendent 
Jesse S. Phillips of the New York Insurance 
Department and will make application in other 
States immediately. It has deposited $506,587. 

The Metroplitan National has a capital of 
$1,000,000. Its president is Ernest De Zaldo. 
who is a prominent Cuban banker: Florentino 
Suarez is vice-president and also a promineut 
merchant of Cuba. The other officers are cor- 
respondingly prominent business men of the 
island. The general manager and underwriter 
of the company is Virgilio Ortega, who is 
prominent insurance man in Cuba. 

The Ballard reinsurance group now consists 
of the 
Copenhagen, the International Insurance Com- 
pany of New York, the National Insurance 
Company of Copenhagen and the Metropolitan 
National Insurance Company of Cuba. 


Skandinavia Insurance Company of 





Delegates to Sprinkler Leakage Conference 

The Eastern and Western Sprinkler Leakage 
Conference hold a joint meeting in Buffalo 
this week. The delegates from the Western 
conference have been named as follows: € 
E. Varley, Springfield Fire and Marine: T. 7. 
Franklin, A&tna Casualty and Surety: W. J. 
St. Paul Fire and Marine: H. R 
Theimeyer, Insurance Company of North 
America; C. H. Smith, Hartford Fire, and 
J. V. Parker, Western Actuarial Bureau. 


Sonnen, 


Oregon Federation Officers 
At a recent meeting of the Insurance Ieder 
ation of Oregon the following officers were 
elected: President, David Atkinson; 
presidents, T. H. McAllis: W. G. Gleason, W. 
C. Dyer and Rollie Watson; secretary-treas- 
urer, J. H, Bryant, 


vice- 
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E. L. SULLIVAN NOW ADVERTIS- 
ING MANAGER 
A. I. Brewster In Charge ef Printing and 
Supplies for Home of New York 

From July 15 Edwin L. Sullivan will have 
charge of the advertising of the Home Insur- 
ance Company of New York, succeeding A, I. 
3rewster, who has been given entire charge of 
the company’s printing and supplies. 

Mr. Sullivan has been with the Atlas Port- 
land Cement Company as editor of that con- 
cern’s house organ, “The Atlas Circle,” and 
also had charge of another publication styled 
the “Atlas Almanac.” He has also been con- 
nected with the American Motors Corporation 
as assistant to the advertising manager. It is 
apparent, therefore, that Mr. Sullivan’s ex- 
perience should be of value to the Home In- 
surance Company. 

Mr. Brewster has been with the Home for 
several years and is so closely in touch with 
the company’s methods and requirements that 
he can be of great service in his new position. 





Iowa National’s President Dead 
John L. Bleakly, president of the Iowa Na- 
tional Insurance Company of Des Moines, died 
in that city last month, as the result of an 
Mr. Bleakly was well known as an 
for his interest in 


operation. 
active insurance man and 
He devoted a great 
He was also interested 


public affairs. deal of 
time to church work. 
in politics and served three terms as State 
Senator, and was a member of the Insurance 
Investigation Commission in 1¢06. He or- 
ganized the Iowa National in 1917 and has 
served as its president since. He was also 
president of: the Pyramid Portland Cement 
Company, the Des Moines Building Loan and 
Savings Association and a director of several 
other institutions. 


W. F. Smith’s Office Reorganized 

Announcement has been made by Walter F. 
Smith, broker in this city, that in order to 
improve the service rendered by the office, a 
reorganization of the insurance and real estate 
business had been effected on July 1. J. C. 
Stricker, who has been connected with the 
company for the past fifteen years; George F. 
Byrne, special agent of the Camden Fire In- 


surance Association, and James L. Martin, 
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assistant manager of the Travelers Insurance 
Company at New York, will have an interest 
in and devote their entire time to the agency. 





Virginia Experience Required 

Insurance Commissioner Joseph Button of 
Virginia has called upon fire insurance com- 
panies operating in his State to furnish their 
experience for the past five years by classes. 
This action is in accordance with the new anti- 
discrimination law which went into effect on 
July 1. It requires companies to file their 
experience every year in order that the Com- 
missioner may make sure that they are not ex- 
ceeding a reasonable underwriting profit. The 
law also provides that experience for the five 
years previous to its enforcement shal] be 
furnished, 


Flashlight Powder Explosion 

A recent explosion of flashlight powder in a 
New York photographer’s establishment pretty 
well wrecked the building, and caused in- 
juries to several persons. Concerning flash- 
light powder, Fire Insurance Inspection and 
Underwriting, by C. C. Dominge and W. O. 
Lincoln, of which the second edition has just 
been issued by The Spectator Company, speaks 
as follows: 


“Flashlight powders, aluminum and mag- 
nesium powders mixed with chlorate of potash 
and other carriers of oxygen for intensification 
ignite readily and are highly explosive; should 
be kept in cool, dry places.” 


New York Field Men Meet 

The New York State Association of Super- 
vising and Adjusting Agents held its forty- 
eighth annual meeting at Saranac Inn in the 
Adirondack mountains on Wednesday of last 
week. W. C. Roach of the AZtna was elected 
president. ; John W. Wood of the New Hamp- 
shire Five, vice-president, and John A. Jordan 
of the Continental, secretary and treasurer. 
Alex J. Bates became chairman of the execu- 
tive committee. 

Assistant Secretary of National Liberty : 

William H. Frank, heretofore manager of 
the Brooklyn branch of the National Liberty, 
has been appointed assistant secretary of that 
company by the directors. He will in the 
future have charge of the entire New York 


Fire fnsutaficé 


metropolitan district as well as assignments at 
the home office. He will assume his new duties 
at once. 


Agency Change in Richmond, Va. 
Frank W. Laughton, for many years resident 
agent in Richmond, Va., for the Boston 
Insurance, has accepted the special agency 
of the Milwaukee Mechanics, with territory 
embracing Virginia, the District of Colum- 
bia and the city of Baltimore, succeeding 
3ernard P. Carter, now special agent for 
the St. Paul. 
California Federation Elects 
The Insurance Federation of California has 
elected the following officers for the coming 
year: President, Thomas H. Anderson; vice- 
presidents, I. O. Levy, David Duncan, C. W. 
Cartwright and L. S. Hotchkiss; treasurer, 
Edwin Parrish; secretary, J. J. Ryan. 





New Mutual Fire Company in Utah 

A mutual to be known as the Intermountain 
Farmers Association Fire Insurance Company 
has just been formed at Salt Lake City. The 
laws of Utah permit the formation of such 
companies, but limit their operations to four 
counties. SER ere a 
Louisiana Tax Bill 

A bill which has passed both houses of the 
Louisiana Legislature increases license fees 
about twenty per cent, and grades the license 
fees according to amounts of premiums, from 
$180 for $15,000 or less of premiums, up to 
$5400 for $300,000 or more of premiums. 


Oliver A, Cary Dead . 

Oliver A. Cary, a well known local agent ot 

Western New York, died at his home in Corn- 

ing last week. He had represented the Agri- 
cultural for many years. 


Open Office at Akron 

The Neale-Phypers Company, which has 
offices in several Eastern cities, has opened a 
new branch in Akron, Ohio. Reginald A. 
Wright will be resident manager there. The 
New York office of the company binds risks 
located anywhere in the United States, but has 
special facilities in Ohio, Michigan and West 


Virginia. 








INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INSURAN 


INCORPORATED 1851. 





NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14, 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556,14 
ASSETS $660,328.77 


ASSETS $644,677.62 
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Life Insufaiiceé 


THE FRANKLIN LIFE 





Illinois Company Goes Beyond Mile- 
stone of $100,000,000 Insurance in 
Force 





COMPANY IN EXCELLENT CONDITION 





Low Lapse and Surrender Rates Indicate Satis- 
fied Body of Policyholders 


Of the life insurance companies that have 
attained insurance in force aggregating $100,- 
000,000 or more since January 1, 1920, the 
Franklin Life Insurance Company of Spring- 
field, Ill., stands out as one of the most repre- 
sentative. This company has been operating 
since July 23, 1884, and its thirty-six years of 
business activity is notable for its progressive- 
ness. 

During the year 1919 the Franklin Life 
wrote new business totaling $29,515,739, and 
increased its insurance in force by $21,523,036, 
making the total outstanding at the first of the 
year $92,109,284, represented by 42,373 policies. 
This remarkable increase in insurance in force 
indicates the persistency of business once 
written. Policyholders are eminently satisfied 
with the treatment afforded them by the com- 
pany and keep their policies continuously in 
force, as evidenced by the low lapse and sur- 
render rates. As of January 1, the Franklin 
Life was possessed of admitted assets of $10,- 
688,860, a sum exceeding by $1,000,000 more 
than the assets of a year previous. Income 
from all sources totaled $3,134,535, while 
policyholders and beneficiaries received in divi- 
dends, surrenders, death benefits and endow- 
ments $1,041,001. 

Below is a brief summary of the transactions 
of the Franklin Life by five-year periods from 
1890 until the present time: 


ASSE°S INSURANCE IN FORCE 
le TTT $19,075 ee $2,261,000 
ee re 142,227 on LEE Ee 7,390,850 
SERBS ene 1,010,244 OI 18,088,564 
a 68% & woo 2,811,177 tue, SET 32,068,660 
SN 6 hw. 8 ko wk 5,430,805 a ERE 40,021,110 
1 | TERRE Seaeers 7,229,108 GUD sun cnaue 50,281,615 
Tee . 10,688,860 SDION. 42st 92,109,284 

INCOME Paip PoLicy HOLDERS 
Ra Shi aie s $49,046 a re $16,339 
ee 125,643 ee 56,009 
os a eee 738,327 gw ES 309,865 
Sa 1,260,235 a 293,090 
_, ary 1,707,774 US a ee 904,809 
| ae 1,870,123 ee EEE Te 812,555 
DOLD. .-.0:0:0:0:0:00 3,188,588 er 1,041,091 


Since the first of January the amount of in- 
surance outstanding has been increased well 
beyond the $100,000,000 mark and each month 
so far has shown a substantial gain in new 
business over the returns of the correspond- 
ing months of 1919. 

A study of the tabulation above shows that 
in the past decade the Franklin Life has nearly 
doubled its assets and income while the insur- 
ance in force has been more than doubled. 

The Franklin Life operates in Alabama, 
Georgia, Illinois, Michigan, Mississippi, Mis- 
souri, Tennessee, Texas, Kansas, Minnesota. 
Wisconsin, Nebraska and Florida. The ter- 


ritory will be extended as agency opportunities 
The company’s policy has been to 


warrant. 
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thoroughly develop and organize limited areas 
rather than expand widely merely for the sake 
of increasing volume of business written. 





Geo. B. STADDEN, President, 
Franklin Life Insurance Company, 
Springfield, III. 


The officers of the company are George B. 
Stadden, president; Henry M. Merriam, vice- 
president; Henry Abels, vice-president; I°. R. 
Jordan, actuary; Dr. O. F. Maxon, medical di- 
rector: Joseph W. Jones, agency director; E. 
S. Barnes, treasurer; B. R. Hieronymus, assist- 
ant treasurer, and Will Taylor, assistant secre- 
tary. 

The company issues an attractive line of 
policies based on modern underwriting princi- 
ples, and its home office management maintains 
effective means of co-operating with field men 
to the advantage of agents, company and 
policyholders alike. 





Henry Apets, Vice-President and Secretary, 
Franklin Life Insurance Company, 


Springfield, III. 


During the war President Stadden was 
actively engaged in American Red Cross work 
and he was selected for that important work 
because of his proven executive ability. A few 
years ago he was chairman of the Association 
of Life Insurance Presidents, an honor ac- 
corded him as a tribute by his associates in the 
insurance world because of their high esteem 
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for him and in recognition of his ability. Mr. 
Abels, vice-president, is an important factor in 
life insurance councils and his activities on 
many important committees of life insurance 
associations, especially in relation to field and 
organization problems, have been regarded as 
most valuable contributions to the progress of 
insurance. For the years 1913 and 1914 Mr. 
Life 
Convention, and for the succeeding four years 
was a member of the executive committee of 
that organization. 

The Franklin Life has well earned the con- 
fidence of agents and policyholders that it has 
so long enjoyed. 


Abels was president of the American 


Life and Casualty Insurance Company of 
Tennessee 

‘From a letter sent to its field men by the 

Life Casualty 

Tennessee the following quotation is made: 


and Insurance Company of 


_ The Pocket Register of Accident Insurance 
for 1920, which is published by The Spectator 


. Company of New York, has just arrived and 


we note that the Life and Casualty is the larg- 
est company from a premium income stand- 
point of its age in this‘ book. Too, there are 
only four companies that have a larger premi- 
um income than the Life and Casualty and two 
of them were organized before the writer was 
born. We are sending one of these accident 
pocket registers to your district by this mail. 

The Spectator Company also publishes the 
Life Insurance Policyholders Pocket Index, 
giving a record of the life insurance companies. 
After carefully examining this I do not find 
a single life insurance company, regardless of 
age, organized south of the Mason and Dixon 
line that wrote fifty-two million of business 
last year. 

For several weeks the Life and Casualty has 
been writing on an average of a little over a 
million dollars of life insurance per week. So 
you can see that in addition to holding the 
leading place in the health and accident busi- 
ness we are going to break the record this 
year that any Southern life insurance company 
made last year. 





The Best Evidence of 
Efficient Service 


During 1919 the representatives of the 
Massachusetts Mutual delivered policies 
aggregating $131,103,768—an increase of 
more than 100% over the amount de- 
livered in 1918. Of this over 35% was 
upon the lives of persons already insured 
in the Company. Less than 1% of the 
total premium-paying insurance in force 
was surrendered and only slightly more 
than 1% was allowed to lapse. There 
could be no better evidence that the 
faithful and efficient service of the Massa- 
chusetts Mutual is appreciated by its 
policyholders, who are its staunchest 
friends and most enthusiastic advertisers. 


Joseph C. Behan, 
Superintendent of Agencies 
Massachusetts Mutual Life 
Insurance Company 


Massachusetts 
Incorporated 185] 


Springfield 
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EQUITABLE AGENTS MEET 


First of Sectional Gatherings at Saratoga 
Springs 

The first of the sectional agency gatherings 
of the Equitable Life Assurance Society of 
the United States opened at Saratoga Springs 
on July 13. On account of the greatly in- 
creased membership of the company’s $125,000 
Club this year, one big gathering such as is 
usually held, was not considered possible and 
the country has been divided into four sections 
with a separate theeting for each section. 

The meeting at Saratoga is that of the East- 
ern division. It was opened by a message from 
President William A. Day. Following that the 
agents listened to a history of the company in 
order to better familiarize them with the 
strength and power of the organization for 
which they work. The programme for the 
rest of the meeting was made up of a discus- 
sion of subjects which are of immediate in- 
terest to life insurance agents and were selected 
to bring sharply before the agent’s mind the 
principal features of the Equitable’s future 
policy. 

Secretary William Alexander led the dis- 
cussion on the first subject selected, which 
was “Life Incomes.” The next meeting dis- 
cussed the subject of, “Why the Equitable 
Agent Must Be a Trained Expert.” Then fol- 
lowed a session devoted to the “Disability 
Programme,” and one on “Group Insurance,” 
which included such subjects as “Business In- 
surance, Inheritance Tax, Bequest Insurance,” 
etc. The meeting will be brought to a close 
to-morrow by a discussion on the “Importance 
of Thrift.” 

The actual programme occupies only three 
days, the fourth is to be devoted purely to 
pleasure. Some will take side trips to nearby 
places of interest, while others have arranged 
a golf tournament which promises to be of 
genuine interest, for it is said that some of the 
agerits are out for blood. 


Northwest Life Insurance Congress 

The fifth annual meeting of the Northwest 
Life Insurance Congress, which was held at 
Sioux Falls, S. D., had a record attendance. 
The programme as published in THE SPECTATOR 
was substantially carried out. Among the 
principal speakers were Judge Job E. Hedges 
of New York, much of whose address was pre- 
sented in THE SpEcTATOR of last week, Warren 
M. Horner of Minneapolis, and Insurance Com- 
missioner Van Camp of South Dakota. 

Other speakers were: President G. W. F. 
Moore of the Sioux Falls Association; A. O. 
Eliason of St. Paul, who emphasized the ne- 
cessity for systematic work and enthusiasm for 
success in life insurance, and Harry H. Miller 
of Minneapolis, who favored intensive cultiva- 
tion of a small territory. M. W. McMillan of 
Milwaukee, in his address, gave reasons why 
professional men should carry larger lines of 
life insurance than is customary, and recom- 
mended the monthly income plan. 

F. L. Conklin, secretary of the Provident of 
Bismarck, gave pointers on how to convince 
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farmers that they need more insurance. 
Similar suggestions in relation to business men 
were made by a considerable number of the 
delegates present. 





Gaylord Davidson a Big Producer 


Gaylord Davidson, who is publicity man- 
ager for the Shenandoah Life of Roanoke, Va., 
and is also a big personal producer, helped ma- 
terially to give the company named its first 
$1,000,000 month. The “Cornett Hustlers” of 
Shenandoah Life recently met at Bristol, Va.- 
Tenn., and reported the production of $900,000 
in June, out of $1,200,000 total for the company. 

Mr. Davidson made a telling address, in 
which he praised the life insurance agents who 
have preached the necessity for life insurance 
in every town and hamlet of the country, anJ 
blazed the trail-for the big producers of the 
present day. 

A number of officers of the company were 
present at the meeting, which was followed by 
a banquet at which an address was delivered 
by Lieutenant Governor Buchanan of Virginia. 





President Burns Denies Rumor 

President F. Highlands Burns, of the Mary- 
land Assurance Company of Baltimore, ad- 
vises THE SPECTATOR that a rumor to the effect 
that after the company named had cleaned up 
the reinsurance of its accident and health busi- 
ness, it would reinsure its life business is ab- 
solutely without any foundation in fact. On 
and after August 1, the Maryland Assurance 
will continue as a life company, and every 
effort will be made to make it a successful in- 
stitution. 

Win the Birthday Cake 

The Guardian Life Insurance Company ct 
America is celebrating its sixtieth anniversary 
to-morrow. A novel competition has been in- 
stituted among the field force in the shape of 
presenting the official birthday cake to the in- 
dividual who has personally secured on that 
day the largest number of applications with 
some form of settlement, either cash, check or 
note. The company expects to receive over 
$1,0C0,0c0 in applications for that day. 





American Insurance Union Admitted 

The American Insurance Union of Columbus, 
Ohio, has been admitted to transact business 
as a Fraternal Benefit Society in the States of 
New York and New Jersey. As already an- 
nounced, this organization has recently, by con- 
tract with Superintendent Phillips of the New 
York Insurance Department, reinsured the 
members of the Catholic Mutual Benefit Asso- 
ciation and the Catholic Relief and Beneficiary 


Association. 


Erie Insurance Men Honored 
The following representatives of the Pru- 
dential of Newark from the Erie, Pa., district, 
were honored by being given an opportunity 
to attend the business conferences at Atlantic 
City, N. J., in June last: Superintendent C. H. 
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3aumbach, Assistant Superintendents R. Hart, 
George Thompson and A. J. Louch, and these 
agents, W..B. Munn, A. H. Forrester, G. W. 
Baumbach, J. Ricart, L. Drought, G. W. Dun- 
bar, M. B. Titzel. 


Leaders With the Mid-Continent Life 

As announced by Edwin Starkey, vice-pres- 
ident of the Mid-Continent of Oklahoma City, 
at the mid-year agency convention held in 
Oklahoma City July 3, $7,000,000 of new busi- 
ness was written during the first half of 1920. 
It is noteworthy that the highest ten men wrote 
slightly more than half of this volume, $3,700,- 
000, or an average of $370,000 each. 

R. E. Leonard led the force for the first six 
months of the year by writing $733,000, the 
others in their order of production being J. H. 
Sawyer, G. H. Child, A. C. Raines, H. M. 
Cardwell, Tom F. McMechan, Ira C. Kaylor, 
A. M. Robinson, F. W. Billingsley and R. E. 
Cardwell. 

Agency Convention in I]linois 

The International Life and Trust Company 
of Illinois recently held their annual agency 
convention at the home office Ottawa, Il. It 
is recorded that over fifty per cent of the 
agency staff was present. One of the chief 
speakers was Ray H. Heartman, agency man- 
ager of the Equitable Life of New York for 
lowa. It was voted to make July “Langman 
Month,” as general honor to President J. O. 
Langman. 


Southern States Life 


The- Southern States of Atlanta reports 
new paid-for business in the first six months 
of 1920 of $7,410,982 as against business for 
the corresponding period of 1919 of $5,035,438. 
It has made an increase in insurance in force 
in the first six months of 1920 of $6,000,025 and 
now has $38,000,038 of insurance in force. 


Illinois Life Has Big Month 


In June last the Illinois Life of Chicago 
wrote $4,584,500, making it the second greatest 
month in the company’s history. Its new com- 
pleted business in the first half of 1920 aggre- 
gated $23,292,500, against $16,145,500 in the 
first six months of I919. 


kine Record of Detroit Life 


The Detroit Life Insurance Company wrote 
$1,360,000 of new business in June last, as 
against $591,000 in June, 1919, and its new 
writings in the first six months of 1920 were 
$5,074,000, compared with $3,075,000 in the first 
half of last year. 


J. L. Babler Defeats Opponents 
Jacob L. Babler, vice-president of the Inter- 
national Life of St. Louis, has defeated his 
opponents who were endeavoring to secure his 
removal as Republican National Committee- 
man from Missouri. 
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CANADIAN LIFE MEN TO MEET 
Annual Convention in Ottawa Next Month 


The Life Underwriters Association of 
Canada will hold their annual convention in 
the city of Ottawa on August 18, 1920, and will 
have headquarters in the Chateau Laurier, one 
of the best hostelries in Canada. An active 
committee is in charge of arrangements and 
the programme is now practically completed. 
3esides the several important business gather- 
ings and addresses by prominent men, the 
social features have not been neglected and 
there will be plenty of amusement for all. 

Wednesday evening an informal dance has 
been scheduled in the beautiful ball room of 
the hotel. This will be the get-together event 
of the convention. On Thursday evening an 
enormous banquet will be given and the list 
of toasts includes Haley Fiske, president of 
the Metropolitan Life, and the Duke of Devon- 
shire, Governor-General of Canada. 


The programme is as follows: 


WEDNESDAY, AUGUST 18, 9.30 A. M. 

Invocation. 

Address of Welcome—Mayor Fisher of Ottawa; 
president Ottawa Association, W. T. Lamb. 

Replies—Vice-President T, J. Patton, Ontario; C. C 
Gauvin, Quebec. 

President’s Address—E. S. Miller. 

Address—J. Stanley Edwards, president National 
Association. Subject, “The Underwriters of the New 


Era.” 
ie eS 

Address—‘‘L.ife Insurance as a Stabilizer for the 
Nation.” 

Discussion—Life Underwriters Association. 

(a) The association’s responsibility to the agent. 

(b) The member’s responsibility to the association. 
T.ed by H. St, C. Clayton. 

Address and Discussion—What the Life Unider- 
writers Association can do in eliminating taxation on 

life insurance. W. B. Taylor. 
THURSDAY, AUGUST 19, 9.30 A. M. 
Address—Hon. A. C. Dunning. 
Discussion—Industrial Insurance. Led by 
McSweeney. 

Paper—Group Insurance, F. W. White. 

(b) Questionnaire. 

Appointment of nominating committee. New  busi- 
ness. 

2 PM. 

Discussion—Income Insurance. Led by FE. J. L’Es- 
perance. 

Discussion—Inheritance Taxes and Life Insurance. 

Election of officers and discussion of reports. 

New business. 

7.20 P. M—GRAND ANNUAL BANQUET 
Speakers—Haley Fiske, president Metropolitan Life. 
Subject, “The Soul of Life Insurance.” Sir Henry 
Drayton, Minister of Finance, Ottawa; His Excel- 
lency, the Duke of Devonshire, Governor-General of 
Canada. 

FRIDAY, AUGUST 20, 9.80 A. M. 


Discussion—‘“‘Why I am a Life Insurance Agent.” 
Topic of three-minute discussion, led by O. B. Shortly. 

Address (en Francais)—M. Monaghan, subject 
“Tistoire vue 2 vol d’oiseau de l’assurance sur la 
vie.” 

Discussion—Producing Persistent Policyholders. 
Led by Phillip Burnet. 

Unfinished business. 

2 Po M. 

Address—“‘Uses of the Blue Book.”—G. TD. Finlay 
son. 

Presentation of cups, trophies, etc. _ 

Selection of place for 1921 convention. 

Address—“What Tife Insurance Agents Should 
Know.” Jas, C. Tory. 


Farewells. 
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World’s Tallest Building 
Goes Under Mortgage 


To Help Pay $8,000,000 Inheritance 


“Heirs of the late F. W. Woolworth have obtained 
from the Prudential Life Insurance Company of Newark 
a loan of $3,000,000 on the Woolworth Building. The 
mortgage will run for five years and bear interest at the 
rate of six per cent. The money has been borrowed to 
help meet the State and Federal inheritance taxes 
amounting to $8,000,000 which the estate owes.’’-—New 
York Times, June 23, 1920. 


Other parts of this $8,000,000 were raised by the sacrifice of the 
Woolworth mansion on Fifth Avenue and by the'sale of other real 
estate at auction. 

Situations like this merely confirm the fact that the only safe way 
to provide for inheritance taxes is to know in advance what the taxes 
wil. be, and to carry enough life insurance to pay them without dis- 
sipation of the assets of the estate. 


As is well known in life insurance circles, F. W. Woolworth put off 
getting his life insurance till it was too late. He was not insurable. 
But this, of course, does not affect the argument for inheritance tax 
insurance. 


Every business man whose estate is of any consequence should 
protect his heirs by taking out sufficient life insurance to cover the 
taxes that must eventually be paid. 


The calculation of these taxes is made a simple matter by the use 
of the Prentice-Hall Inheritance Tax Service. Insurance men the 
country over are using it to assist their prospects in determining the 
amount of insurance they need. 


One hundred general agents of the Metropolitan Life Insurance 
Company have within the past two weeks entered their subscriptions 
to the service. Hundreds of other agents and individual salesmen 
are providing themselves with the Service for their daily use. 


Inheritance taxes are rapidly increasing in importance. Nothing 
better than life insurance will ever be found as a means of paying 
them. No better method of calculating them can be had than is now 
available in the Prentice-Hall Inheritance Tax Service—a complete, 
convenient service in loose-leaf binder form, kept up to date by fre- 
quent supplements, covering the inheritance tax laws of every state 
as well as the Federal Estate Tax. And this Service will never be 
easier to obtain than it is to-day. 

There is therefore no reason 
why you should delay in get- 
ting the Service. Mail the 
coupon with your check and 
get it by return mail. 


PRENTICE-HALL, Inc., 


2 West 13th Street 
New York 


Prentice-Hall, Inc. 
2 West 13th Street, New York. 


April 1, 1921. 
PHAGE Ay) ed, At en Ce 
PCRECR Gio t cee ticro ec a ee 


, Cr ne Pt eA 
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For the enclosed $45, please send me your 
Inheritance Tax Service for the year ending 
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THE MIGHTY BULWARK 


Quicksands on All Sides and Threatening 
Waves Thundering in Front 
THE OFT-REPEATED STORY 
Days Were Weeks and Weeks Were Years at the 
Time the Ends of the City Were Far Apart 


When the writer of this article was a young 
chap it was one of his duties, as an employee 
of a petty life insurance company, to audit the 
books of an agency on 125th street. The com- 
pany was generous and allowed him a full day 
for the task—but he really needed that time 
allowance. Most of the day, indeed, was taken 
up by the trip in the “horse car” from the ter- 
ininal of the route at the post office to the 
upper city. Gee Whittiker, what a trip. in 
winter ! 

The above is mentioned merely as illustra- 
tive of the slowness with which things moved 
in those days. Business letters were written 
with pen, and messages from office to office 
were carried on foot and delivered by memo- 
randum or by, word of mouth. Weeks were 
equivalent to modern days and years to weeks. 
It took ten years and more after the Civil War 
tor the inflation of war days to raise rents and 
the cost of real estate to the pinnacle. Finally 
over the top everything hit the toboggan slide 
on the other side. 

The father of the writer paid $7500 for a 
New Jersey village residence, and the son lived 
to see that house sold for less than the first 
mortgage, $3000. A great real estate auction 
was held in that village; barrels of free lemon- 
ade for the crowd and a brass band playing 
“Marching Through Georgia” and “John 
Brown’s Body.” 

\ young man had saved $100 and bought a 
lot, 25 by 100 feet, covered with water 
in winter, with his savings. If you went to 
the fringes of that village and hunted amid the 
bushes you might find that lot, but it is very 
doubtful if it could be located by any one but 
a surveyor. 

There are some of us who believe that two 
or three years after the greatest of all wars 
will match economically with the ten to fifteen 
years after our Civil War. Very likely every- 
thing does move nowadays that much faster. 


RETURN ON INVESTMENTS 
To-day everywhere men are talking of buy- 
ing real estate at top-notch figures, and talking 
of investments that yield eight, ten, fifteen, 


Government bonds of ab- 
market. 


sky-high per cent. 
solute security are a drug on the 
Small investors sacrifice these almost perfect 
securities, take their loss and put their good 
dollars into something guaranteed to double 
or quadruple its value and meantime pay divi- 
dends that would make A. T. Stewart, if he 
were alive again, poke out his tongue with 
derision. 

The rage, frenzy, for catching investment 
whales with three-inch penny baits has dug 
its seductive hooks even into men who by their 
trade and training ought to know heaps and 
heaps better. Even in life insurance agencies 
you'll hear how Q. Lazy Saphead has made 
his killing in double hister and quicker tumble 
all too-common “Improved Brass Dog-collar 
Consolidated.” It is almost dangerous to use 
names, no matter how imaginative, for you 
might by accident hit a real one. 


THE Rate-Boox Ficut 


Amidst this infinite ruck and jumble that 
reduces an average intellect to a maze when 
it attempts to grasp the rear financial pages 
of the morning paper, seldom it is that is men- 
tioned the mighty benefactor of the multitude, 
which, to make free with the insignia of one 
of the giants, stands like a combined thousand 
Rocks of Gibraltar. And, to complete our 
simile, we can say that stretching everywhere 
around this mighty refuge are devouring quick- 
sands of glowing promises, and penury, while 
the threatening vast waves of a nation’s de- 
bauch in extravagance break futilely against it. 

In these days the agent who calmly fights 
the fight of the good old rate-book is inviting 
the frenzied money-wild to take refuge behind 
or within this mighty bulwark. If he knows 
his business he knows what the records of 
every life insurance company show. 

Here comes Mister Longlife to the window 
and cashes in an endowment policy. “Don’t 
attempt to explain it,’ he remarks, as he 
pockets the check, “but somehow every darn 
thing but this has gone up into the air and 
dissolved like cigar smoke.” 

Five minutes later an aged woman presents 
proof that her husband is living and receives 
his annuity payment. Twenty years ago they 
lived on lower Madison avenue—everybody in 
his trade knew Hiram Gotthestuff. To-day 
the old lady acknowledges that the annuity 
(what a job Agent Scudder had to sell it!) is 
the only slender fence between the old couple 
and a home for the indigent aged. 

Every life insurance company claim depart- 
ment knows how frequent it is that the widow 
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will say, “Kindly make a settlement as soon 
as possible—there are debts, you know, and 
the doctor’s and the undertaker’s bills.” 

There are many of us in the business that 
remember how so many times the confession 
has been made by the beneficiary that the life 
insurance check would be all that represented 
the gleanings of a long and, at one time, a 
prosperous business career. There are many 
of us who have had our eyes dimmed when a 
little lady in new black made such an ac- 
knowledgment to us some weeks after the 
claim had been paid and asked us help her to 
obtain employment. We men in the business 
know all about that window near the door 
from which so much blessed financial relief 
has gone out when all other hope is dead. 

Those outside the business might think that 
we are unduly exalting that window and that 
mighty bulwark of life insurance behind it. 
Those within the business know that the 
thousandth part, nay, but a jot and tittle, could 
ever be written in a hundred quarto volumes. 


Serious Days 


These are, or should be, serious days of con- 
tinuous toil for the dealer in security in the 
midst of a welter of goods of peril. . If the 
agent could turn forward the movie screen of 
the life of the prospect he is urging to take 
insurance, and who yesterday paid $25 for a 
pair of shoes, or last week bought a cheap 
automobile for the same number of hundreds, 
and could see that same man twenty years 
from now! Do you doubt that the plea would 
be so powerful, so tinged with a kind of warn- 
ing fire as to be irresistible? 

Could he see the widow of his prospect, 
should the policy offered be rejected, the agent 
might urge the ancient bit of wisdom—only 
such words are hardly in fashion at present: 

“There is that maketh himself rich, yet hath 
nothing: there is that maketh himself poor, 
yet hath great riches.” 


INHERITANCE TAXES 


Court Decisions Upon Taxation Questions 
in Various States 


Among the interesting data as to inheritance 
taxation sent out recently in the reports of the 
Prentice-Hall Inheritance Tax Service are the 
following: 

CoNNECTICUT 

A temperance society whose efforts were 
mainly directed to obtain legislation for the 
public good is construed as being not a bene- 
ficial society, but a public or political society, 





and as such not exempt from inheritance tax. 

Where such a society is by law entitled to 
hold property which shall be exempt from local 
taxation, but in fact at the date of the deced- 
ent’s death held no property to which such ex- 
emption could be applied, it could not claim 
exemption from inheritance tax. As it is the 
rule that the association must own property at 
the date of the decedent’s death, which is 
actually exempted from taxation in order to 
be exempt from the payment of the inheritance 
tax. 

MINNESOTA 

The rates of taxation and classification of 
beneficiaries are as follows: The beneficiaries 
being divided into five classes; namely, one, 
wife or lineal issue; two, husband, lineal an- 
cestor, adopted child or mutually acknowledged 
child, or lineal issue of adopted child or 
mutually acknowledged child; three, brother, 
sister, descendent of either, wife or widow of 
son, or husband of daughter; four, aunt or 
uncle, or descendent thereof; five, all others. 

The rates are based upon the first $15,000, 
the riext $15,000, the next $20,000, the next $50,- 
000, and the balance. These amounts are com- 
puted on excesses as stated. As to group I, on 
excess above $10,000, I per cent, 2 per cent, 214 
per cent, 3 per cent and 4 per cent; as to group 
2 on excess above $10,000, except as to an- 
cestors when the tax is on excess above $3000, 
14 per cent, 3 per cent, 334 per cent, 4%4 per 
cent, 6 per cent; as to group 3, 6 per cent, 7% 
per cent, 9 per cent and 12 per cent; as to 
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handle such an agency. Address 
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group 4, on excess above $250, 4 per cent, 8 per 
cent, 10 per cent, I2 per cent and 16 per cent; 
as to group 5, on excess above $100, 5 per cent, 
10 per cent, 124%4 per cent, 15 per cent and 20 
per cent. 

The American experience table is used in 
computation of value of life estates, annuities, 
remainders, etc. 

The tax is upon the clear market value of 
the property annuity received by the beneficiary. 

If tax rate is uncertain, highest rate must 
be imposed, subject to refund upon final dis- 
tribution of estate. 

Compensation of trustee fixed by will is not 
deductable before assessing tax. 


NEw JERSEY 

Stock in New Jersey corporation, owned by 
a non-resident decedent is subject to inherit- 
ance tax under 1909. The tax on transfer of 
stock of domestic corporation, owned by a 
non-resident is presently payable, although 
estate passes subject to contingent remainder. 

Where only property within the State is 
specifically bequeathed, and value does not ex- 
ceed amount exempt from taxation, it is ex- 
empt from taxation irrespective of entire estate 
wherever situated. 

A recent decision at the Court of Errors and 
Appeals is to the effect that in order to ascer- 
tain the clear market value of the taxable 
transfer under the transfer tax act, the amount 
of the Federal tax must be deducted. 


NortH DAKOTA 

Five groupings are made of heirs in North 
Dakota; namely, one, husband, wife, lineal 
issue, lineal ancestor, adopted or mutually ac- 
knowledged child, or lineal issue of adopted or 
mutually acknowledged child; two, brother, 
sister, descendant of either; wife or widow of 
son, or husband of daughter; three, uncle or 
aunt, or descendant of either; four, brother or 
sister of grandfather or grandmother, or de- 
scendant of either; five, all others. The grada- 
tions on amounts according to which the tax 
rates vary are as follows: The first $15,000, 
the next $15,000, the next $20,000, the next $50,- 
000, the next $100,000, the next $200,000, and 
the balance. The tax on group one on the ex- 
cess above $10,000 when transfer is to husband 
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or wife; $5000 when to minor, and $2000 when 
to all others, exemptions being deducted from 
the first $15,000 are: I per cent, 1% per cent, 2 
per cent, 214 per cent, 3 per cent, 3%, per cent, 
4 per cent. 

As to group two, on excess above $500 (de- 
ducted from the first $15,000) the rates are 
1% per cent, 2% per cent, 3 per cent, 4% per 
cent, 5% per cent and 6 per cent. 

As to group three, upon excess above $250 
(deducted from the first $15,000) the rates are: 
3 per cent, 414 per. cent, 6 per cent, 7% per 
cent, 9 per cent, 1014 per cent, I2 per cent. 

As to group four, on the entire amount the 
rates are: 4 per cent, 6 per cent, 8 per cent, 


CONFIDENCE 


Years of Faithful service and 
cooperation and_ honorable 
business dealings have gained 
for this Company the un- 
questionable standing and 
confidence of its policyholders 
and agents. 











Attractive general agency con- 
tracts with unusual oppor- 
tunities for reputable, industri- 
ous salesmen desiring perma- 
nent connection with a strictly 
aggressive Company. Modern 
policies containing Double 
Indemnity and Total Dis- 
ability features. 
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The demand for an outlet for excess on Life Insurance 
Policies has been met by 


‘THE REINSURANCE LIFE COMPANY 
OF AMERICA 


DES MOINES, Iowa. 


REINSURANCE ONLY 





Full Coverage 





H. B. HAWLEY, President 





F. D. HARSH, Secretary 








10 per cent, 12 per cent, 14 per cent, 16 per 
cent. 

As to group five, on the entire amount. the 
rates are: 5 per cent, 714 per cent, 10 per cent, 
124 per cent, 15 per. cent, 17% per cent, and 
20 per cent. 


Home Life’s Large Business 


In the first five months of 1920 the Home 
Life of New York issued nearly $22,000,000 of 
new business, and in June its writings were 
nearly $5,000,000. It is estimated that the 
amount of insurance in force June 30 exceeded 
$201,00Q,000—a gain of over $30,000,000 during 
the preceding year. 





Perfect Personal Protection 
The Combined 


Life, Health 


and 


Accident Policy | 


Issued only by the 
Niagara Life 
Insurance Co. 


Protects Both Yourself and Your Dependents 





HOME 


OFFICE 
Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


EDWARD H. BURKE, 
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ADVICE TO NEW AGENTS 


Chapter from ‘‘How to Sell Insurance.” 


- William Alexander’s New Book* 


If you want to succeed, and succeed quickly, 
touch only on the high lights. Keep away 
from, refunds (dividends), surrender values, 
loans, and other side issues. Sell the policy 
on the value and safety of the protection 
offered; on the fact that as soon as the first 
premium has been paid an estate will be cre- 
ated; on the uncertainty of life, and the enor- 
mous return from such an investment in the 
event of early death; on the fact that a_ policy 
provides the easiest, most economical, safest 
and best plan a man can adopt for systematic 
saving. 

Before you can attempt to sell any kind of 
insurance you must know how to fill up the 
spaces in the application. , 

Take a blank application, and with the aid 
of your premium rate book fill in all the spaces 
in the blank. If you are in doubt at any point, 
get the information you need*as quickly as 
possible from the company’s book of rules, or 
from agency headquarters. 

Errors, or omissions in the application, cause 
vexatious delays. Delays result in loss “of 
business. Absolute accuracy in filling up the 
application is essential to success. In addition 
to the obvious reasons for this there are others 
which need not be dwelt upon here. At pres- 
ent it is only necessary for you to know that 
they exist, and that your financial success will 
depend in large part upon your accuracy and 
thoroughness in filling up the application. 

Follow this first exercise by filling up an 
application at your own age for such an 
amount of insurance as you can afford to carry. 
Sign your name on the dotted line; get the 
company’s physician to examine you, and thus 
become the owner of a policy which you can 
carry in your pocket to show your customers 
that you have selected for yourself the con- 
tract you are offering to others. Note what 
another writer has said on this subject: 

“Look in the mirror. There is your first 
prospect. You yourself need insurance. You 
may not think so off hand. But canvass your- 
self. See if you don’t discover some motive 


* Published by The Spectator Company. 
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why you should practice on yourself what you 


propose to preach to others. Go through the 
sensations of bringing yourself around from 
“no” to “yes.” Get your policy, pay your 
premium, and thus become a member of the 
insured brotherhood. Are you happy that you 
have made this provision for your wife, for 
your mother, for your dependént sister, or 
perhaps for your own future? Good! But 
you have done more than that. You -have 
made an investment in the business of life in- 
surance salesmanship which will yield you un- 
limited returns. For now you have the en- 
thusiasm for life insurance so necessary to 
your calling, which can spring only from a 
true personal conviction of its benefits.” 

It is not probable, but it is possible, that you 
will not prove to be an acceptable risk. But if 
you are turned down you will have this con- 
solation: you can point to your own case as 
a warning to the man who hesitates to act; 
thus proving to the procrastinator the great 
danger of delay. oe 

Sometimes you may find it wise to persuade 
a prospect to submit to the medical examina- 
tion in the very beginning, so as to find out 
whether your company will or will not do busi- 
ness with him. But, as a rule, it will be best 
to get the application signed in the beginning, 
collect the first premium. 

A soon as a man has applied for a policy he 
will be on the anxious seat as long as there is 
any doubt about his getting it, and it will de 
no harin if he is kept in suspense until you 
can hand him his policy. 





Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$1,413,961.00 on Deposit with the 
Indiana Insurance Department. 


$206,155.00 Surplus Protection to 
Policyholders. 


$16,000,000.00 insurance in force. 
NEW STANDARD POLICIES, LOW RATES, 
DISABILITY CLAUSE, DOUBLE INDEM- 
NITY PROVISION, MONTHLY INCOME, 
GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO AND ILLINOIS. 


A few top notch contracts to Insurance 
Producers with experience, character 
and ability. Address the Company. 














CANADA OPTIMISTIC 





Survey of Present Situation of Life 
Insurance 





BUSINESS “SLOWING UP” 


NOT 





Increase of Thirty-three and One-third Per Cent 
Over First Five Months of 1919 


“How is Business?” is a questton which most 
people are asking, and are interested in reports 
from various sections of United States and 
Canada. 

Owing to the fact that business is showing 
a slight tendency to slow up in certain sections 
and with a view of ascertaining whether or not 
this is general in Canada I have secured in- 
formation from head offices of thirteen leading 
companies and from forty-five of the more 
prominent branch offices. The vote is two to 
one that business is not slowing up. In fact, 
the figures from companies which write sev- 
enty-five per cent of the business in Canada 
show that for the first five months in the year 
there was a thirty-three and one-third per cent 
increase. For the first five months in 1919 
these companies wrote $90,000,000, and tltis 
year they have written $122,000,000. Of course, 
considerable allowance must be made for the 
fact that group insurance figures are included 
in the 1920 returns, and that in 1919 no group 
insurance could be written in Canada under 
the existing laws. 

Again it must be taken into consideration 
that a tremendous volume of business was 
written the first of this year and when the 
companies and managers say there is a little 
slowing up this could easily be so and still 
show a good increase over last year. 

In answer to the question “Is business show- 
ing any tendency to slow up?” we received the 
following vote: 


IS BUSINESS SHOWING ANY TENDENCY TO 
“SLOW UP?” 


Yes No Total 
Maritime Provinces.......... 3 6 9 
ONO Goa a eocks sea aes ass : 5 4 
SINE ary cages onawe cae ees 7 12 19 
Western Provinces.......... 3 7 10 

15 30 45 
Oy ee 5 8 13 


The contributing causes given by the one- 
third who say there is a slowing up seem to 
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Other Causes (Arranged in Order) 
Head Offices 

(a) Labor unrest causing some 
spect to industries. 

(b) Natural reaction from excitement 
respect to industries. 
of business. 

(c) A few districts affected by unfavorable crop 
conditions, 


uneasiness in 


of war 


West 
(a) Desire to await events. 
(b) Anxiety re crops. 


Ontario 
(a) New Dominion luxury tax. 
(b) Want of rain. 
(c) Labor situation. 
(d) Press scares. 
(e) General feeling of fear in minds of business 
men that reaction is at hand. 
Quebec 
(a) Luxury tax and other taxes. 
(b) Awaiting decline in prices to invest money 
outside of own business. 
Maritime Provinces = 
(a) Many have been spending too freely and will 
economize in life insurance now. Business 
good. Effect of luxury tax has soon worn 
off. 
Opinions seem to be that the chief noticeable 
effect of any slowing up will be: 


a. Slight reduction in average amount of 
each policy. 

b. Greater tendency to lapse. 

c. Increased demands for loans. 

d. Business insurance will suffer most. 

e. City districts will show effect before agri- 
cultural territories. 

That such a slowing up would be of benefit 
to the life insurance profession is held by prac- 
tically every person in the business. This will 
make itself felt in the following ways: 

Effect on the Morale of the Agency Force. 

a. Will eliminate the weak and strengthen 
the strong to the good of the business. 

b. Will call for better salesmanship and:more 
systematic effort. 

c. Will impress upon the agents the neces- 
sity of writing business of good quality and 
with larger part or all of premium paid with 
the application. 

d. Will end the scramble to keep up with the 
times and give opportunity to view work in 
perspective. 

b; Will raise the plane of salesmanship and 
cause accession of good men to the business. 

f. Will require more effort to write same 
volume but without any decrease in rate. 


Probably the most valuable result of our 
survey is contained in the general objections 
of those to whom we have written. They are 
set out in order and certainly leave no room 
for pessimism, 


General Observations. 


Group and foreign business good. 
Country business never better (crop pros- 








o — wll ate att-ont sm order. They are pects bright, which will naturally offset any 
certainly worthy of ‘careful review : letting up there may be in industrial activity ). 
Contriputinc Causes” East Quebec Ontario West Head Offices 
(a) Approaching hot season. ......0....062 60006 1 1 3 1 partly 1 partly 
(b) Tightened financial condition.............. 1 1 3 1 1 partly 
(c) Beginning of long-expected slump......... 1 1 1 1 1 
Paying premiums 





writing fifty millions this year. 
Protestants only apply. Address J. H. 
York City. 


ASSISTANT ACTUARY WANTED: Must be able to 
take entire charge of the Actuarial Department in Company 
Location Eastern City. Give 


experience, reference and salary expected, in first letter. 
G., care of THE 


SPECTATOR, Post Office Box 1117 City Hall Station, New 


more promptly, al- 
though loans are 
heavy. (Cause of 
loans attributed to 
necessity of having 
to buy houses—effect 
well be good). 
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Present tendency to “slow up” only tem- 
porary as public will be reassured that busi- 
ness conditions are sound in Canada, although 
there has been a great deal of extravagance. 

Any slowing up is the result on the agents 
mind rather than on any lack of ability—due 
— to the psychological effect of depression 
talk. 

Changed attitude on the part of the public 
is a permanent one. 

_ Money getting tighter has no effect on life 
insurance. 

During past three years life insurance has 
become so favorably known as an important 
means of protection and investment that it 
will take more than tight money and poor 
crops to seriously affect volume. 

A slump will only serve to emphasize the 
value of life insurance—a good business even 
in bad times. 

No falling off whatever in collection. 

If business is falling off it is because agents 
are lazy. (This opinion is generally helped. 
Results still coming to the real life insurance 
salesman even in increasing volume.) 

People generally are as prosperous as last 
year. 

Business in Canada in 1920 promises to be 
at least twenty per cent in advance of that of 
last year which, in its turn, was a record-beat- 


ing vear. 


INCOME INSURANCE 


Its Advantages Emphasized by the Experi- 
ence of an Unfortunate Widow 

The wife and I were on our vacation, visit- 
ing her old home town, and a charming village 
it is, by the way. One evening we were,sitting 
on the porch chatting with a school friend of 
my wife, or rather the women were chatting— 
I was really the innocent bystander. They 
were having a great time. “Do you remem- 
ber?” and “What became of So and So?” filled 
the air. Most of those mentioned were un- 
known to me, and IJ did not pay very strict at- 
tention to the conversation. I did hear my 
wife ask, however, what had become of a 
widow named Mary Jones. 

“Oh, haven’t you heard?” asked her friend. 
“Mary has hardly a cent left to her name.” 

“Why,” said my wife, “what a shame; I un- 
derstood that Sam was making all kinds of 
money.” 

“Well, it was this way,” said the narrator. 
“He was doing well, but he was pretty venture- 
some, and mixed up in all kinds of schemes. 
He did his best to ensure a living for his wife, 
though, if anything happened to him, for he 
always managed to carry a big life insurance.” 

I began to sit up and take notice. “What 
happened?” said I. “Didn’t she get the insur- 
ance?” 

“Oh, yes, she got it all right,” was the an- 


Se wi. 9S 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the ap Li- 
cation. More than 400 salesmen are ‘using Hull's 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
any official writes, ‘‘Am well pleased with the letters. 
shall be able to make effective use of them.” Re- 
quest particulars—ask for folder 11A. 


WILLIAM S. HULL Madison, Conn. 
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swer, “but she didn’t keep it long. You see, 
she didn’t know anything about business, and 
was at her wits’ end to handle the little prob- 
lems that were constantly arising in settling 
up the estate. Finally she met a man who ap- 
peared to her like a veritable life-saver, he 
was so kind in helping her about business mat- 
ters. He was the son of a Methodist minister 
and had two charming daughters, so, of course, 
he must be all right, according’ to her reason- 
ing. In the end, she gave him full charge of 
her property—presented him with an absolute 
power of attorney.” 

“Don’t bother to tell the rest of it,” said I. 
“Tt’s an old story. He turned out to be a crook, 
of course?” 

“Indeed, he did,” answered our friend. “The 
worst kind of a one. She lost everything. 
Why, it came out that the man made a regular 
business of getting in touch with all the 





WE WANT A MAN 
Worth $5000 A Year 


Are you that Man? Old or 
Young, he must be active and 
alert, of good habits and of force- 
ful personality. He must know 
Salesmanship, so he can instruct 
others in the art. He must know 
how to meet all kinds of men. 


THE POSITION 


is that of resident representative 
of one of the Strongest financial 
institutions in the middle west 
with ten millions of assets and 
putting new business on the 
books at the rate of $36,000,000 
a year. We are making a big 
¢ Sales Campaign and must have 
a strong man, or more than one. 


THE LUCKY MAN 


will not be permitted to hold this 
position unless he proves he can 
earn $5,000 a year in commis- 
sions. There is no limit to the 
income that may be earned. With 
the help of the home office he can 
build up a great business the first 
year. Whena man demonstrates 
his ability he will be promoted to 
? a position earning more money. 


Write to us today with full 
details. 
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Business in Force $68,000,000 
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widows in his section who were left with prop- 
erty of any amount, and played the same game 
that he did with Mary Jones.” 

“Did she prefer charges against him—get 
him arrested or anything of that kind?” I 
asked. 

“No,” was the disgusted answer. “She was 
so sorry for his daughters and he did seem like 
such a nice man! Can you beat it?” 

Believe me, this was the signal for me to 
trot out a great hobby of mine—income insur- 
ange. My wife knew quite a little about the 
subject, but it was new to our hostess, so I 
explained that the insurance companies are 
now writing policies which provided that the 
proceeds should be paid to the beneficiary in 
regular instalments, once a month, say. In 
this way one’s widow could be freed from busi- 
ness cares, and, better yet, protected from the 
wiles of unprincipled persons who are always 
on the lookout for easy money. Often, too, 
friends with the best of intentions give unwise 
advice in the matter of investments. How 
much better in most cases to leave a wife a life 
income of a hundred or two a month, than to 
burden her with the investment and care of 
a lump sum of money! I talked pretty elo- 
quently, though I fancy my audience didn’t 
need much persuading. However, it relieved 
my own mind a lot, and I fully determined 
that the sale of income insurance would play 
a big part in my fall campaign. 


Deaths from Wood Alcohol 


The Metropolitan Life Insurance report for 
the first four months of 1920 reveals the fact 
that there were forty deaths among industrial 
policyholders of the company from wood 
alcohol. There were only eighteen deaths 
from acute or chronic ethyl-alcoholism. Deaths 
from this latter cause are rapidly becoming 
negligible, although it was once an important 
cause of death. 


Service Bureau Expanding 


The American Service Bureau, which was 
established last fall to do the inspection work 
of the American Life Convention, is rapidly 
expanding by creating branch offices through- 
out the West. An office has been opened in 
Dallas, Tex., and more will shortly be opened 
in Des Moines, San Francisco, Los Angeles 
and Atlanta. 





Farmers and Life Insurance : 
There has never been such an awakening 
of interest in American agriculture as in re- 


cent years. Conditions of the modern day 
have brought us in closer touch with the 
farmer and his problems. We have been 
brought to a realization of the fact that the 
“tiller of the soil” is the primary source of 
strength in our country. The result is there- 
fore inevitable. The future American far rer 
will gradually become a superior business man 
—a very different type from the early Exstern 


_ agriculturist or even the present day We tern 


rancher. As a business man he will not only 
want life insurance ¢o conserve his commercial 
credit, but will also appreciate the necess ty 
and immediate value to himself of se-uring 
protection to his family, thereby preserving t! e 
estate which he has spent years in accumutat- 
ing—Old Line Bankers Life Bulletin. 





A GENERAL AGENCY 
contract with a good life 
insurance company is a 
valuable franchise, more 
valuable now than ever 
before. 


THE FRANKLIN LIFE 
is a GOOD life insurance 
company and has a few 
of these valuable fran= 
chises to bestow upon 
worthy men. 


Address 


HOME OFFICE 
Springfield, Il. 




















ASSETS $3,566,304.16 23 


John W. Cooper, President. 


CONTINENTAL LIFE INSURANCE COMPANY 
; INSURANCE IN FORCE $32,000,000.00 


Our Policy Forms Contain the Following Provisions: 

Double Indemnity for accidental death, Total and permanent disability benefits, Par- 
tial disability benefits, Surgical operation benefits, Annual dividends, Optional methods of . 
settlement, Premium loans, Cash loans, Extended insurance, Paid up insurance, Cash sur- 
render values, Insurance to cover policy Loans, Installments certain-Participating. Install- 
ments continuous-Participating. 


Very Attractive Agency Contracts to Reliable Men. 





Kansas City, Missouri. 
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BEHIND 
EVERY POLICY 


HE PEORIA LIFE 
em SERVICE to its 

policyholders and to its 
agents. Its sound methods 
and good reputation are giv- 
ing it a steady, healthy growth 
all in the Middle West. It in- 
sures men and women on 
equal terms. Policies are up 
to date in every respect, and 
contain liberal and attractive 
features which make them sell. 


It gives to Total Abstainers 
a lower rate on their insurance 
by placing their policies in 
the Total Abstinence Depart- 
ment in which the mortality 
record is kept separate. It is 
a live, up-to-date Company 
which is progressive. 


It is developing new terri- 
tory in the Central West and 
has good positions for gool 
men. 


Peoria Life 


Insurance Co. 
PEORIA, ILLINOIS 


EMMET C. MAY 
President 


HENRY LOUCKS 
Superintendent of Agents 


GEORGE B. PATTISON 
Secretary and Actuary 
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Warren M. Horner Discusses Economic 
Value of Life Insurance 





W. N. VAN CAMP AT NORTHWEST 
CONGRESS 





South Dakota Official Praises Conduct of Life 
Insurance Companies 

At the recent meeting of the Northwest Gon- 
gress of Life Underwriters at Sioux Falls, 
S. D., an address on Life Insurance and Eco- 
nomics was presented by W. M. Horner of 
Minneapolis, until recently specializing in 
group insurance for the Metropolitan Life. 
Mr. Horner is well known in agency circles 
as a highly successful underwriter. 

Mr. Horner opened his talk with a disserta- 
tion on the present day unrest in the political, 
business and social structure of the country, 
professing that, though he is optimistic as to 
the ultimate outcome, he sees the necessity for 
much reform in both public and private life. 
Speaking of the life insurance business in its 
relation to these conditions, Mr. Horner says: 

The life insurance business as carried out 
in this country is as important as, if not more 
important, than any other thing that people 
have or have to do with, outside of the air 
they breathe and the food they eat, basic in 
home life, basic in business life and basic in 
general economics; a business offering voca- 
tional opportunities and requirements, if you 


please, with as many or more ramifications for 
excellence and accomplishment than any other. 

Proceeding, Mr. Horner somewhat severely 
criticizes the administration of the National 
Association of Life Underwriters, and takes 
occasion to commend the Minneapolis associa- 
tion. Continuing to develop his subject, he 
says: 

There has been mentioned here to-day the 
unwarranted expenditure of money for auto- 
mobiles, moving pictures and through other 
wasteful channels where there is no permanent 
value created or if permanent value, at least 
not useful wealth or thrift creating value. 
Bear in mind that the expenditure of money 
for life insurance in this country must have 
justification and in the enumeration of the 
many things that it accomplishes of great eco- 
nomic import, there is ample reason for the 
volume of protection carried. The functions 
which life insurance fulfills justify the state- 
ment of those who predict a much larger 
volume, but thereis grave question if it is not 
time for the producers of life insurance pro- 
tection to stop in the headlong race for new 
business long enough to consider the economic 
aspect of life insurance in the premium paying 
end as well as in the death benefit result. 

Mr. Horner concludes a most excellent dis- 
course by an appeal that everyone perform his 
proper mission in the world with courage and 
a sense of public responsibility. 


Lire AcEnts Ev ocizEp 

At the same meeting, W. N. Van Camp, 
Commissioner of Insurance of South Dakota 
delivered an address in which he traced the 
development of fife insurance in the United 
States from its earliest beginning up to the 
present time in a ‘most pleasing manner and 
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| PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
fo.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 


are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABouT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 
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CENTRAL LIFE 


Insurance Company of Illinois, 
Ottawa, Illinois. 


A conservative, well managed, western 
company, with close to thirty-five mil- 
lions of business. Soundly financed; 
operates in Illinois, lowa, Missouri, South 
Dakota, Minnesota, Nebraska and Mich- 
igan. Writes both participating and 
non-participating business; is a good 
dividend payer; has up-to-date policy 
forms, and has no apologies to make. 
‘Look us up in the books” and write us 
for an agency proposition if interested. 


H. W. Johnson, 
President 


W. F. Weese, 
Vice-President and Agency Director 


S. B. Bradford, 
Sec’y=Treasurer 
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concluded by eulogizing the work of a life in- 
surance salesman in a manner well calculated 
to stimulate men engaged in the business to 
the best in them. It becomes evident from 
his address that the real beginning of life in- 
surance in this country came during and im- 
mediately after the Civil War. The tre- 
mendous growth during that time astonished 
all who watched it, nor was it checked until 
between 1868 and 1878, during which time there 
was a considerable decline. The companies 
surviving this test gradually regained lost 
ground and although few new companies were 
organized until after 1900, the business in- 
creased apace. Concerning the next period, he 
speaks of investigations and reforms, and men- 
tions as some of the latter: 

Laws have been passed regulating salaries, 
expenses and premiums. Standard policies 
The amount of insurance, 
that could be written has been prescribed. 
Systems of control by policyholders have been 
enacted into law. More publicity has been de- 
manded. In short, the conduct of the affairs 
of the companies are subject to the inspection 
of the supervising officers at any time. 

The attendant results following disclosures 
which resulted in restrictive laws, has on the 
whole been beneficial, and sound life insurance 
was never as popular as now. 

With a word about fraternals, not greatly 
to their credit, Mr. Van Camp enlarged upon 
the benefit, of life insurance and brought his 


address to a close with the following remarks: 


While this riot of increased cost in com- 
modities has been going on, when practically 
every commodity that must be bought in the 
open market has soared almost out of teach, 
the people engaged in that greatest of busi- 
ness—insurance —alone 








Lincoln Life knows its men. 


larger commissions. 


Will’’ policy when you 


“GOOD WILL” 
INSURANCE 


The Lincoln is not taking a chance 
when it issues policies on 96.3% of ing 
all applications sent in by its agents. 


It knows that every 
salesman has caught the ‘‘Good Will’’ spirit. 
confidence in all its agents because it has first given each 
salesman the right to have confidence in the Lincoln. 


The result is more and better business and more and 


You insure for greatest dividends through your ‘‘Good 


have kept their heads 
and unselfishly kept 
their prices down. 
You may say that the 
cost of insurance de- 
pends on the death rate, 
therefore, there would 
be no demand for an 
increase in rates. That 
is partially true, but 
the cost of maintain- 
these companies, 
the cost of living of 
the employees and of- 
ficers has increased 
just as much as the 
cost of living has in- 
creased for you and I. 
I am not arguing for 
an increase in rates— 
far from it, but I want 
to go on record as giv- 
ing credit to the vari- 
ous insurance com- 
panies who, although’ 
shaving sufficient ex- 


It has 








cuse to ask for an in- 
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crease in rates, have 





Lincoln Life Building 








The Lincoln National Life Insurance Co. 


“Its Name Indicates its Character’? 


Fort Wayne, Indiana 
Now More Than $135,000,000 In Force 


gone along about their 
business the same as 
before. What this, the 
greatest business in the 
country, has been able 
to do could have been 
done by every other 
line of activity. had 
they been as unselfish. 
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under our direct 
general agency 
contract. 


Our policies provide for: 


Double Indemnity 
Disability Benefits 
Reducing Premiums 


See the new low Rates. 


JOHN F. ROCHE, 


Vice-President 


The 
Manhattan Life 


Insurance Company 


66 Broadway, New York 
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Senator Smoot on Taxation 

Declaring that he was opposed to further 
taxation of insurance companies, Reed Smoot, 
United States Senator from Utah, was one of 
the principal speakers at the banquet of the 
Metropolitan Life’s intermountain representa- 
tives held in Salt Lake City. 

Senator Smoot based his remarks on the 
ground that such taxation is indirect taxation 
of “our loved ones,” as the premiums on in- 
surance must naturally be sufficient to meet 
this extra expense. 

Haley Fiske of New York, president of the 
company, said: “If employers had treated 
their employees as they ought to be treated, 
unions would never have been born. The atti- 
tude of our company is toward the cultivation 
of brotherliness; every man connected with 
the business in whatever capacity is on the 
same level. The officials of the home office are 
interested in every man and the Metropolitan 
Life Insurance Company has the most loyal 
body of employees in the world. Service is 
the watchword. In fact, the agents are a corps 
of socia] workers.” 

Speakers at the business sessions of the 
convention included President Fiske, Frank O. 
Ayres, second vice-president; Robert L. Cox, 
third vice-president; Lee K. Frankel, head of 
the nursing service; J. E. Kavanagh, head of 
the group life division; Geo. E. Scott, man- 
ager of the coast life division. 


Stock Exchange Insures 


Announcement was made last week by the 
New York Stock Exchange that it had effected 
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LIFE INSURANCE SECTION 


a group insurance contract with the Metro- 
politan Life Insurance Company insuring its 
seven hundred employees by a one million dol- 
lar policy. The benefits range from $500 to 
employees who have been in the Exchange for 
six months to $2000 to employees of fifteen 
years standing. 

A feature of the policy is a disability pro- 
vision whereby the total claim will be paid in 
sixty monthly instalments in case of total dis- 
ability before the age of sixty. 


THE SILVER LINING 


A Story of Income Life Insurance That’s 
Different 


Under the title “The Silver Lining,” The 
Spectator Company has published a new leaflet 
dealing with the subject of-monthly income in- 
surance. “The Silver Lining” is a canvassing 
document that is out of the ordinary. Its 
narrative constitutes a short story of more 
than passing interest and its lesson for monthly 
income is forcefully brought out by its sub- 
tlety. 

The leaflet tells a story of the actual benefits 
received by a widow and her two children who 
were left by the death of the husband and 
father with only the income insurance for their 
food and shelter. The comfort wrought by 
the monthly checks made it possible for the 
widowed mother to secure good health and to 
increase her income by building up a private 
canning, preserving and catering business. 

“The Silver Lining” is a stimulant for 
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A GROWING COMPANY 


GROWING MEN 


New Business Paid For . $ 24,658,000 $ 37,200,000 
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THE GUARDIAN LIFE 
INSURANCE COMPANY 


For a direct Agency connection address: 
T. LOUIS HANSEN 
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WANTED 


to get in touch with Life 
Insurance cAgents and 
General Agents for State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 


Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 











thought on the part of prospective applicants 
for life insurance and is an excellent presenta- 
tion of the practical working of monthly in- 
come policies. 

Companies, managers, general agents and 
others will find it profitable to use this leaflet 
freely in mailing to policyholders and pros- 
pects or in other ways. “The Silver Lining” 
sells for fen cents per copy; fifty copies, $2; 
100 copies, $3; 500 copies, $12; 1000 copies, 
$20; 5000 copies, $80; 10,000 copies, $150. 

Orders should be addressed to The Spec- 
tator Company, 135 William street, New York. 
city. 
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The Manhattan Life’s Great Record 

Completed applications received by the Man- 
hattan Life of New York in the first six 
months of 1920 totaled $11,309,000, represent- 
ing an increase of $5,800,000 over the same 
period in 1919, and exceeds the total for the 
year 1919 by over $300,000. The company now 
has over $64,000,000 of business in force. 

The month of June, 1920, the agency force 
dedicated as “Medical Director’s Silver An- 
ffiversary Month” in honor of Dr. Z. Taylor 
Emery, who has just completed his twenty- 
fifth consecutive year as medical director of 
the company. The agency force made last June 
a record June, showing an increase of over 
$1,350,000 over the same month in 1919, in 
new written business. 

The “Manhattan $100,000 Club” will meet in 
New York city Monday and Tuesday, Septem- 
ber 20 and 21. Upwards of forty agents have 
already qualified for membership. 


Southeastern Life, Greenville, S. C. 

The Southeastern Life Insurance Company, 
Greenville, S. C., has just closed a very suc- 
cessful six months, having at this time about 
$18,000,000 insurance in force. 

The net gain in business in force during the 
first half of 1920 was over $2,500,000, which is 
more than any entire previous year except 1919. 

The mortality of the company has been 
favorable and the investments are in the best 
possible shape. There is every indication that 
with a constantly increasing agency force the 
year 1920 will prove decidedly the best and 
largest year since the organization of the com- 
pany. 


Improved Modern Woodmen of the World 
That an organization holding a State charter 
granting it no insurance rights at all has been 
writing insurance in Kansas for possibly ten 
or eleven years, without a license from the 
Insurance Department, has just been dis- 
covered by Frank L. Travis, State Superintend- 
ent of Insurance. E. E. Brookens, of the claims 
division of the State Insurance Department, 
has gone to Coffeyville to investigate the ac- 
tivities of an organization known as the “Im- 
proved Modern Woodmen of the World.” 


Peoples Life Makes Gains 

The Peoples Life of Frankfort, Ind., in the 
first six months of 1920 gained $1,404,227 in 
new writings over the corresponding period 
last year, having written $3,842,500. On July 
1, 1920, it had $18,850,730 of insurance in force, 
against $15,575,554 a year ago. The new busi- 
ness in June last, $1,000,000, made it the larg- 
est month in the company’s history. 


C. C. Craig Goes With F. J. Haight 
C. C. Craig has recently joined the forces of 
F. J. Haight, the well-known consulting actu- 


ary, at his Indianapolis office. Mr. Craig is 
“recent graduate of Indiana University, where 
for the past four years he has specialized in 
mathematics, 
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FEDERAL SURETY COMPANY 


New Iowa Organization Has Begun Business 
Under Auspicious Conditions 

The Federal Surety Company of Davenport, 
la., has been licensed by the Iowa Insurance 
Department to write accident, health, work- 
men’s compensation, general liability, elevator, 
burglary, larceny and theft, and plate glass in- 
surance. It is anticipated that the fidelity and 
surety bonding department of the company will 
be established September 1. The company 
will operate in the Mississippi valley territory, 
and is open for agencies in various places in 
that section. 

The Federal Surety begins business with 
$500,000 of surplus to policyholders, and with 
$600,0co more held in reserve to be added to 
such surplus, at the rate of $50,000 per month 
through the remainder of 1920. The exami- 
nation report has not yet been made public, so 
that more definite figures than the above are 
not now available. It is apparent, therefore, 
that the Federal will be able to handle com- 
fortably a good volume of business in its first 
year. 

An interesting feature in 
the establishment of this new company has 
been the cordial feeling exhibited by the ex- 
ecutive officers of other similar companies in 
various parts of the country, as communicated 
by letter to General Manager W. L. Taylor. 

The company has but six directors, all 
wealthy and successful business men interested 
in other institutions, such as banks, life insur- 
ance companies, hotels, etc. These directors 
meet weekly, and the company thus has the 
advantage of their judgment in the handling of 
its financial affairs. 

The Federal will be a strictly bureau com- 
pany in every respect, and will accept business 
only at bureau rates. 

Accident and health policy number one of 
the Federal Surety Company was issued to 
Charles Grilk, general counsel for the com- 
pany, in the single principal sum of $37,500. 
The first automobile policy was issued to 
Charles Shuler, the company’s president. In 
the first two days of business, the company 
received from local agents in Davenport busi- 
ness representing over $10,000 in premiums, 
this giving evidence of the high esteem in 
which the company is held at home. 

While the work of collecting the capital and 
surplus and getting the financial affairs of the 
company ready was in process, General Man- 
ager Taylor was completing his insurance or- 
ganization, and has now surrounded himself 
with some very high-grade young men, all ex- 
perienced in their respective lines. He also 
had all of the company’s policy and other forms 
prepared, and on July 1 was fully prepared to 
begin business. 

The attitude of the company towards agents 
is shown by its announcement in the local 
“We accept no busi- 


connection with 


papers, wherein it says: 


25 


SC UT TIT 


Casualty, Surety, Etc. 


Business Integrity 


is important when the life of your 
Organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connecti.n with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 
Automobile or Burglary Risks 
nasiyes by an excellent reputation 
for ntegrity in its business deal- 
ings. 
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ness direct—place it through your agent.” Mr. 
Taylor has always stood for just treatment of 
agents, and has thousands of friends among 
the fraternity throughout the country who will 
be glad to represent the Federal Surety Com- 
pany. Mr. Taylor is a recognized authority in 
the casualty and surety business, having been 
identified with it in various capacities for many 
years. It is clear, therefore, that the Federal 
Surety starts business under the most favorable 
auspices. 

The officers of the company are: 
Charles Shuler; vice-president and 
manager, W. L. Taylor; vice-president, George 
EK. Decker, M. D.; secretary and treasurer, 
Frank B. Yetter ; assistant secretary and assist- 
ant treasurer, Herman Staak; general counsel, 
Charles Grilk. The directors are: Messrs. 
Shuler, Decker, Yetter, Grilk, M. H. Calder- 
wood and H. C. Kahl. 


J. F. Izzie & Co. Appointed 

Joseph F. Izzie & Co., general agents at New- 
ark, N. J., have been appointed agents for the 
Ohio Farmers of LeRoy, through E. K. 
Schultz & Co. at Philadelphia. The Izzie 
agency has accepted the appointment as general 
agents for New Jersey of the National Relief 
Assurance Company of Philadelphia, which 
company writes accident and health insurance. 


President, 
general 


Northern Building in New York 
The Northern Insurance Company, owner 
of the 83 Maiden Lane corporation of New 
York, has razed the buildings on that property 
preparatory to putting up a new building. The 
building will be eight or ten stories in height 
and will be occupied by the Northern, the 
agency of Willard S. Brown & Co., and by the 
United States branch of the Royal Exchange 
Assurance of London. 
The building will have frontage on Gold 
street, which gives added importance to that 
street as a part of the insurance district. 
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‘The Michigan Live Stock Insurance Com- 
pany 

The Michigan Live Stock Insurance Com- 
pany of Bay City, Mich., has changed its name 
to the Peninsular Casualty Insurance Com- 
pany, and in addition to live stock is now 
writing personal, accident and health insurance, 
and in a short time will write general casualty 
lines, including automobile. The company is 
now licensed in Michigan and has made ap- 
plication to transact business in Indiana, and 
will soon enter adjoining States. 

The authorized capital is $250,000. 
pany is about to start an aggressive campaign 
for business and for that purpose has secured 
as managing underwriter Lowry Vahey, who 
formerly was Chicago manager of the Guardian 
Casualty and Guarantee Company, and was 
also assistant general manager of the National 
Fidelity and Casualty Company, and for five 
years with the Frankfort General Insurance 


The com- 


Company. 

Colon C. Lillie, president of the Peninsular 
Casualty Insurance Company, is also president 
of the Peninsular Fire Insurance Company of 
Grand Rapids; Harmon J. Wells, secretary 
and general manager of the Peninsular Casu- 
alty Insurance Company, is one of the directors 
of the Peninsular Fire, and Francis F. Mc- 
Ginnis, second vice-president of the Peninsular 
Casualty Insurance Company, is also president 
of the Agricultural Life Insurance Company 
and second vice-president of the Peninsular 
Fire Insurance Company. 





REINSURANCE 
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Casualty Meetings at White Sulphur 

The National Association of Casualty and 
Surety Agents and the International Associa- 
tion of Casualty and Surety Underwriters will 
again hold joint session at White Sulphur 
Springs, West Virginia, during the week be- 
emning October 4. 
ago that the two organizations would meet 
together, but the setting of a date was delayed 
until the date of the Insurance Commissioners 
Convention was definitely set. The date was 
set at a meeting of the executive committee of 
held in New 


It was agreed some time 


the Underwriters Association 
York last week. 

The two associations have previously held 
joint meetings with a great deal of benefit to 
all concerned, giving agents and company of- 
ficials an excellent opportunity of getting to- 
gether and discussing their mutual] difficulties. 

Central Business Men’s Association 

The premium income of the Central Business 
Men’s Association of Chicago for the first six 
months of 1920 was $436,050, as compared with 
$287,227 for the same period of 1919, an in- 
crease of nearly fifty-two per cent. For the 
month of June, the premium income was $84,- 
882, or at the rate of over $1,000,000 per year. 
Claims paid during the six months amounted 
to $258,942. 

During the first six months of the year, the 
association paid 2175 claims for influenza and 
pneumonia, amounting to $90,972. New claims 
presented in June were 607 in number, as com- 
pared with 1886 in February, which was the 
worst month of the epidemic. 

During the first six months of the year, the 
association received 21,004 new applications as 


’ compared with 14,232 for the same period of 


1919: an increase of nearly forty-nine per cent. 





Royal Indemnity Company, New York 
The Company of New 
York has recently appointed as general agents 
. W. Phillips & Son of Springfield, Mo., and 
3eck of Lafayette, Ind. 
The company recently opened two branch 


Royal Indemnity 


E 
J. Oscar 


offices in Canada; one being located at Mon- 
treal and the other at Toronto. Richard J. 
Kond, formerly special agent for Western New 
York, has been appointed as superintendent for 
Canada, with headquarters in Montreal, and 
J. H. Ferguson has been appointed superin- 
tendent for Ontario, with headquarters at 
Toronto. The Royal Indemnity recently is- 
fidelity bonds, through its Canadian 
offices, to cover all the employees of the Royal 
Bank of Canada, all over the world. 


sued 


Employers Casualty Company, Dallas 

The Employers Casualty Company of Dallas, 
a newly organized insurance company writing 
auto- 
mobile insurance, etc., has been granted license 


accident, fire, lightning, wind = storm, 


to do business in Texas. The new company is 
capitalized at $150,000 and has a surplus of 
The 
Mitchell, A. F. 
Watson, all of 


incorporators are Homer R. 
Allen, E. E. Watts and J. J. 
Dallas. Officers of the new 


$37,500. 
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B. Head, president, and 
Homer R. Mitchell, vice-president, and J. J. 
Watson, secretary. 


company are W. 


Commissioner Chidsey Resigns 

J. D. Chidsey, Texas Commissioner of Insur- 
ance and Banking, has tendered his resigna- 
tion, effective August 1, to Governor W. P. 
Hobby in order to accept the office of vice- 
president of the American Exchange National 
3ank of Dallas. It is expected that the Gov- 
ernor will appoint his successor in the near 
future. Mr. Chidsey had been Banking Com- 
missioner for only four months at the time of 
his resignation, succeeded George 
Waverly Briggs to that office upon the latter's 
resignation at that time. 


having 


National Association of Reciprocal Insurance 
Exchanges 
The above-named organization, of 
Rufus M. Potts is general counsel, has issued 
a bulletin to members in which references to 
a decision in the case of Sergeant vs. Gold- 
smith Dry Goods Co., et al., as published in 
the Insurance Field, are severely criticised. 
The bulletin is accompanied by a complete 
copy of the decision, for the use of members 
in refuting the alleged erroneous deductions 
made from it. 
Tains Union Indemnity 
John J. Barry has been appointed manager 
of the fidelity and surety department of the 
Union Indemnity for Brooklyn and Long 
Island. 


which 
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ACCIDENT and HEALTH 
INSURANCE 
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NO OTHER LINES 
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UP-TO-THE MINUTE SERVICE 
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CONSTANTLY INCREASING 
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ANNOUNCEMENT 





The FEDERAL SURETY COMPANY 


Home Office, Davenport, lowa 


Announces that it has been licensed by the Insurance Department of the State of Iowa, to write 


ACCIDENT AND HEALTH, WORKMEN’S COMPENSATION, GENERAL LIABILITY 
ELEVATOR, BURGLARY, LARCENY AND THEFT, AND PLATE GLASS INSURANCE, 


We will establish our Fidelity and Surety Bond Department September first. 


We solicit correspondence from agents in the Mississippi Valley territory desiring to 
represent a company who will build its reputation by its service rendered. 


WE ARE BEGINNING BUSINESS WITH $500,000 NET SURPLUS TO POLICY HOLDERS, 
WITH MORE THAN $600,000 HELD IN RESERVE TO BE ADDED TO SUCH SURPLUS 
ACCOUNT AT THE RATE OF $50,000 PER MONTH THROUGHOUT THE REMAINDER 
OF THIS YEAR. 


Directors 
M. H. CALDERWOOD, 


Ex-President of the lowa Bankers Association; Director and President, Eldridge 


Savings Bank, Eldridge, Iowa; Director and President of the Mississippi Valley 
Fair and Exposition Association. 


DR. GEO. E. DECKER, 
Director and President of The Register Life Insurance Company; also Director 
of the Iowa National Bank. 
CHARLES GRILK, 
Counselor and Attorney at Law; General Counsel Register Life Insurance Com- 
pany. 


H. C. KAHL, 


Director and Vice President of the Walsh Construction Company; Director and 
President of the Black Hawk Hotel Company; Director and Vice President of the 
Miller Hotel Company; Director of the Citizens Trust and Savings Bank; also 
owner of the Kahl Building of Davenport. 


CHARLES SHULER, 


Director and President of the lowa National Bank; Director, Colorado and Utah 
Coal Company; Maple Coal Company; also interested in several of Davenport’s 
largest institutions, 

FRANK B. YETTER, 
Director and Active Vice President of the Iowa National Bank, Davenport; 
Director Register Life Insurance Company; Member of the Executive Committee, 
Clearing House Division of the American Bankers Association. 


Officers 


President, 
Charles Shuler. 
Vice Presidents, : 
Dr. Geo. E. Decker, W. L. 
Taylor. 
Secretary-Treasurer, 
Frank B. Yetter. 
Asst. Secretary-Treasurer. 

Herman Staak. 
General Counsel, 

Charles Grilk. 


DEPARTMENT HEADS. 


Oakley H. Beyer, 
Supt. of Agents. 

W. H. Caudill, 
Attorney and Supt. of Claims. 
Walter H. Stuart, 

Supt. Liability and Compensa- 
tion Dept. 
Grady Challes, 
Accident and 
Dept. 

R. L. Blum, 
Supt. Burglary and Plate Glass 
Dept. 


Supt. Health 


Wm. Hogarth, 
Assistant Treasurer and Chief 
Accountant. 


W. L. TAYLOR, Vice President and General Manager. 
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Auto and Marine Insurance 


AUTOMOBILE AND 
MARINE INSURANCE 


British Opposition to Shipping Acts 

The opposition of British shipping interests 
to syndicate provisions favoring American car- 
riers will probably lead to the employment of 
extensive coercive methods, according to Sena- 
tor Wesley L, Jones of Washington, chairman 
of the Senate commerce committee. Mr. Jones 
expressed the opinion that such steps were not 
unlikely in an effort to bring about an altera- 
tion or repeal of these provisions in the meas- 
ure. The annuoncement from London that a 
majority of British underwriters had decided 
“that no American business was to be done 
until matters were cleared up” because of the 
insurance clauses of the shipping act, was wel- 
comed by Mr. Jones. He is quoted as saying: 

I am glad they made it. I hope they will 
stick to it. It is just what we need to awaken 
our people to the menace of alien domination of 
important lines of business. If we cannot have 
an American merchant marine, if we can’t have 
American marine insurance, except with the 
consent of and upon the terms imposed by our 
English competitors, the sooner we know it the 
better. If they should stop furnishing us in- 
surance it may cause a little inconvenience for 
a short while, but it will put us on our mettle, 
and we will organize and establish our own 
insurance companies and do our own business, 
and we will do it if they will just adhere to 
this resolution. 








Will Write Canadian Aircraft 

The London Guarantee and Accident has 
announced its intention to write aircraft in- 
surance in the Canadian field and wil] locate 
headquarters for an aircraft department in 
Toronto. Captain R. E. Lloyd Lott will be in 
charge of the new department. 

This is the first British company to enter 
that line of business. The policy is broad and 
covers the following ‘risks: public liability, 
property damage, collision, fire, theft. Per- 
sonal accident, covering passengers, will be 
issued in a special policy. 


Airplane Insurance Loss 

The eight-passenger, tri-motor aerial limou- 
sine operated by the California Aerial Trans- 
port, Inc., was damaged to the extent of ap- 
proximately $15,600 in a crash resulting from 
a poor take-off at the Chaplin field near Los 
Angeles. While only a few feet off the ground 
the right motor died, causing the plane to 
swerve into a palm tree. The tree stripped 
the landing gear and the plane dropped, nose 
down, and turned over. The loss will be fully 
covered by a collision policy in the Firemens 
Fund of San Francisco. 


To Retire From Hagedorn & Co. 

W. D. Despard will retire from the broker- 
age firm of Hagedorn & Co., in the near future. 
He will retain his financial interest in the firm, 
however, and will devote his time to the man- 
agement of his two companies. He is United 
States manager for the marine department of 
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the Union Hispano Americano de Seguros, S. 
A. of Havana, Cuba, and the same department 
of the National Insurance Company of Copen- 
hagen. 


Svenska Minerva 

The Svenska Minerva of Stockholm, in its 
first annua] report, shows gross premiums of 
kr. 4,081,177. (more than half marine), of 
which it gave off kr. 1,778,808 for reinsurance, 
leaving net premiums of kr. 2,302,278. Its 
claims were about kr. 841,000, and it closed 
1919 with kr. 3,465,589 of assets; kr. 1,000,000 
of capital; a marine fund of kr. 1,190,674 and a 
fire fund of kr. 706,297. 


Several Candidates in Kansas 

Frank L, Travis, State Superintendent of 
Insurance, who is serving his first term, has 
opposition in the Republican primary. Jacob 
Banks, an Atchison insurance agent, has filed 
for the Republican nomination against Mr. 
Travis. The Democrats and Socialists also 
have filed candidates for the job. A. C. Mc- 
Clintock of Beloit is the Democratic candidate. 
J. F. Baum of Salina has filed for the Socialist 
nomination. Normally the Republican nomi- 
nation for Superintendent of Insurance in 
Kansas is tantamount to election. 


Makes Plans for Federal 
John H. Griffin, president of the North- 
western Fire and Marine, who was recently ap- 
pointed Northwestern agent for the Federal of 
Jersey City, is making plans to handle the latter 
company’s business on much the same lines as 
that of the Northwestern. An aggressive 
agency force will be built up in every town as 
rapidly as the business of the Federal becomes 
large enough to permit it. For the time being 
the business will be handled through the office 

and field force of the Northwestern. 


Big Loss in Burlington Fire 

Fire and marine underwriters regard losses 
recently incurred in the Chicago, Burlington & 
Quincy yards at Cicero, IIl., as a rather serious 
matter. The losses total nearly $2,000,000 and 
were underwritten by the Railroad Insurance 
Association and the Railway Underwriters. 
Companies taking inland marine insurance ave 
thought to have suffered a heavy loss and it 
may affect the rates on that class of insurance. 
At present inland marine rates are somewhat 
lower than the experience really calls for. 


Texas Ratings Changed 

Three Texas towns have been granted reduc- 
tions in fire insurance key rates, while three 
others have been given an increase, according 
to the State Fire Insurance Commission. 
Towns getting the reduction are Conroe, from 
seventy-four to sixty-eight cents ; Forney, from 
seventy-four to seventy cents, and Stephen- 
ville, from seventy-six to fifty-five cents. 
These reductions are allowed because of im- 
provements in the water system, fire fighting 
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equipment, and the conduction of systematic 
fire prevention campaigns. 

The three Texas towns given the increase 
are Navasota, from thirty-one to thirty-nine 
cents; Lampasas, from thirty-five to thirty- 
eight cents, and Brownsville, from thirty-five 
to thirty-nine cents. Insufficient fire equip- 
ment, inferior water supply, and poor methods 
of fire prevention are the reasons ascribed for 
the increase by the State Insurance Depart- 
ment. 


Standard Fire Policy and Clauses 

Three lectures upon’ the “Standard Fire In- 
surance Policy,” before the Insurance Institute 
of America, by Owen A. Martin, of the North 
British and Mercantile of London, and three 
lectures on “Forms and Clauses,” by William 
F. Barton, assistant adjuster of the North 
British and Mercantile, have been issued in 
pamphlet form by the Insurance Society of 
New York. These are very comprehensive and 
useful documents for the guidance of under- 
writers. 


Fire Prevention by the Post Office 

A recent letter from a Western correspon- 
dent has its stamp cancelled by the inscription, 
“Before you leave a campfire, be sure it’s out.” 
As Governmental aid in fire protection work 
these ten words, so unexpectedly placed, 
should be as effective as any ten words used 
in any other way imaginable. 


Where Fire Insurance Dividends Come From 


A tabulation of the dividends paid during a 
ten-year period, 1910 to 1919 inclusive, by one 
hundred and twenty-eight millionaire fire in- 
surance companies as prepared by THE Spkrc- 
TATOR, shows that the investment earnings of 
the companies were not only sufficient to pay 
all dividends but netted something like seventy 
million dollars additional with which to meet 
deficits in underwriting or with which to 
strengthen surplus funds for the protection of 
policyholders. In addition the tabulation 
shows contributions by stockholders to the 
amount of better than thirty-two million dol- 
lars. In other words income from investments 
plus contributions by stockholders exceeded 
for the ten-year period by over one hundred 
and three million dollars the total of all 
amounts returned to stockholders in dividends. 
Dividends paid by fire insurance companies 
have at various times been subject of criticism. 
They represent something tangible upon which 
to tack agitation for reduced fire insurance 
rates. Were the source of dividends fully 
realized by the public and consideration given 
to the fact that the underwriting profits of the 
last decade have been very small indeed—in 
fact many companies show an underwriting 
loss for the period—there would probably be 
less criticism of fire insurance rates. Local 
agents can not only aid in the protection ol 
their own business, but can be of substantial 
service to their companies if they will simply 
go to the trouble of impressing such facts as 
these upon the minds of chronic kickers at fire 
insurance rates.—Insurance World. 





—Jackson, Van Derhoef & Cawley, Inc., have been 
appointed metropolitan agents for the automobile de 
partment of the Glens Falls Insurance Company. 

—The Consolidated of London, 
entered this country for fire business, has decided 
not to enter the marine business at present. 


which recently 
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OKLAHOMA FARM LOANS 


The wonderful record of Oklahoma’s crop production for the year 1919 offers ample food for reflection. It 
proves the ultra dependability of Oklahoma Farm Mortgages. 


The total production from Oklahoma farms for the year 1919 was: 





All Crops........ TPE TOC eT eT ER ek a, eT $547,758,000.00 
ad eles waning ins RES Weal se oh Heh ee eee nese 64,037,000.00 
Eomiety abe POastiy GMNCER «ww oon og ink ieien cc cewcewdidasiawenes 40,000,000.00 

Who nnstovaensackaseesseacntecmeteee $651 ,795,000.00 


The following table shows the income per acre from the leading crops of Oklahoma in comparison with the 
United States as a whole, and with the various states that lead in total production of these same crops, for the year 
1919: 

Value per acrein state of Value peracre Aver. Val. per 





Crop greatest production in Okla. acre in U.S. 
ee ii siicsica odin pase ane amnnee eee $49.92 $30.48 $38.54 
0 Ee: | nee ee ere 27.95 28.70 27.63 
I 05 ate ass ah ath | ee ee ere ee eee 22.14 23.10 21.12 
SS IE Oe Peeper 42.30 36.60 27.01 
| Ee re ET ee eee 9.68 21.00 16.85 
STE, SE er ere ae 158.05 164.00 143.93 
Sweet Potatoes....Alabama......................00008: 106.22 216.00 134.19 
ee 30.75 33.22 32.65 
ee ri ce esc eedike ate sdGaee ee eu 36.30 34.50 33.41 
I I, 2. s II cca cc ncdewseceaasias sues . 29.28 29.83 
I I, . Foe oan Sees caw sdeeaeteea es 86.45 90.48 92.77 
Poeasuts........... I dey sy chia, Se WR 48K RIS 39.24 88.64 63.80 
Gs bp xnutinns , Ere ar soe ee pe ee 51.49 80.68 69.72 


* Oklahoma produced more broom corn than all other states combined. 


Oklahoma’s prosperity is not dependent chiefly on corn, wheat and oats as in the corn belt. Nor on cotton, 
as in the South. Nor yet on hay and potatoes as in the East. Corn is over 50% of the total crop-value in some 
states. Wheat is over 50% of the total crop-value in others, and cotton is more than 50% in still others. A 
failure in one of these crops is disastrous to the state. Oklahoma’s leading crop is only 36% of the total crop-value 
of the state. Hence failure in one or two crops affects the Oklahoma farmer less seriously. Oklahoma not only 
grows the leading field crops of most sections, but for many of them the Oklahoma farmer gets more dollars in- 
come per acre than the average of either the United States or of the state that leads in production of the crop. 


The price per acre of Oklahoma average plow land is shown to be half that of the United States, though the 
acre-income from crops exceeds the average of the whole United States. Oklahoma farmers have made the re- 
markable record of 1919, of producing more dollars per acre from our 12 leading crops than the estimated price of 
the land on which the crops grew. 


Oklahoma farm loans based on never to exceed a conservative valuation of 40 per cent., represent a security 
without a peer anywhere. 


We have specialized in them, our President having negotiated them for 35 years without the loss of a penny. 


Let us tell you all about them. 





THE F. B. COLLINS INVESTMENT COMPANY 


FARM MORTGAGE BANKERS 
OKLAHOMA CITY OKLAHOMA 

















Miscellaneous Insurance 


Richard H. Purcell Dies Suddenly 


Richard H. Purcell, Western manager of the 
Liverpool and London and Globe, and recently 
elected vice-president of the reorganized West- 
ern Automobile Conference, died suddenly at 
his home in Evanston, IIl., of heart failure 
early Monday morning. Mr. Purcell was but 
forty-nine and supposed to have been in ex- 
cellent health. Interment will take place at 
Omaha. 

Mr. Purcell was very highly regarded - in 
insurance circles both in New York and Chi- 
cago. He gained his early experience in 
Omaha, and in 1909 he became a special agent 
for the Liverpool and London and Globe and 
was called back to Chicago in 1915 to become 
deputy assistant manager of the Western de- 
partment and succeeded Hugh R. Loudon as 
assistant in 1916, becoming manager on the 
retirement of W. S. Warren, the first of this 
year. 

Hugh R. Loudon, United States manager of 
the London and Liverpool and Globe, and A. 
Duncan Reid, president of the Globe Indemnity 
Company, have gone to Chicago to attend the 
funeral. Mr. Purcell and Mr. Loudon were 
close personal friends, having been closely 
associated in business for many years. 


National Automobile Mutual Casualty 
Company, New York 

The National Automobile Mutual Casualty 
Company of New York, which writes auto- 
mobile property damage and automobile lia- 
bility insurance under license of the New York 
State Insurance Department, was listed in the 
1920 edition of the Handy Chart of Casualty, 
Surety and Miscellaneous Insurance Compa- 
nies (page 58), and several items from its 1918 
statement were there presented, that statement 
having been the latest one received by the pub- 
lishers when the publication named went to 
press. 

The company has since supplied us with its 
statement covering the year 1919. This shows 
that on December 31 last, the company had ad- 
mitted assets of $118,025; its unearned pre- 
mium reserve was $61,470: its liabilities ag- 
gregated $103,219, and its surplus amounted to 
$14,806. In 1919 the net premiums of the 
National Automobile Mutual Casualty Com- 
pany reached the sum of $160,217, and its total 
income was $161,548, whereas its loss payments 
only required the disbursement of $82,012 to 
policyholders, and $15,369 for investigation 
and adjustment of claims, its total expendi- 
tures, including $50,634 for expenses, having 
been $148,015. Its premiums embraced $104,- 
751 for liability, and $55,466 for auto and 
teams’ property damage. 

W. Hedenberg is the president and Jean 
\. Lutz is the secretary and general manager 
of this company, which was organized in 1917, 
and has since built up the considerable volume 
of premiums and assets mentioned above. 


‘overnor Lee M. Russell of Mississippi has issued 


proclam‘tion addressed to former service men of the 
State urging them to keep their war-risk insurance. 
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ON THE PERSONAL SIDE 





In the last week in*June, J. B. Levison, pres- 
ident of the Firemans Fund of San Francisco, 
the International Congress of the 

of Commerce at Paris where he 
represented the San of 
Commerce. At the conclusion of the congress, 
on June 28, Mr. Levison left for London, Eng- 
land, to confer with Joseph Hadley, European 
marine agent of the Firemans Fund. 


attended 
Chambers 
Francisco Chamber 


Morgan G. Bulkeley, president of the A‘tna 
Life was the victim of a slight cold last week, 
which was the forty-first anniversary of his 
election as president of the company. 

E, A. Rowe, one time special agent on the 
Pacific Coast and latterly a local agent in Ari- 
zona, has gone to Shanghai, China. He has 
accepted a position with the American Asiatic 
Underwriters of that city. 

F. W. Lloyd, recently secretary and treas- 
urer of the Associated Companies at Hart- 
ford, has joined the staff of the Indemnity 
Company of North America as assistant sec- 
retary in charge of the division of accounts. 

Vice-President G. W. Grossenbach of the 
Milwaukee Mechanics recently completed fifty 
years of service with his company. The occa- 
sion was celebrated by a banquet attended by 
some seventy-five officers and field men of 
the Mr. Grossenbach received a 
gold watch and chain from the directors and a 
platinum charm set with diamonds from the 
field men. His office was filled with flowers 
and gifts from the company’s agents. R. S. 
Hoffman & Co. sent a set of one hundred daily 
reports, fifty for past years.and fifty for the 
future. This together with an autograph 
album completely filled by company officials, 
field men and employees, constituted Mr. 
Grossenbach’s choicest possessions. 


company. 


A. F, Dean, Western manager of the Spring- 
field Fire and Marine, and Mrs. Dean, cele- 
brated their fifty-second wedding anniversary 
at their home in Evanston, III., recently. 

William T. Tilden, who recently won the 
tennis championship of England by defeating 
Gerald Patterson of Australia, is an agent of 
the Equitable Life and a member of that com- 
pany’s Century Club. He gained this latter 
distinction in spite.of the time he was obliged 
to devote to tennis. 


John J. Reilly, for many years counterman in 
the Brooklyn office of the Crum & Forster com- 
panies, entered the local agency business July 1, 
hecoming a member of the firm of Smith & 
Reilly of Brooklyn, and also a member of 
McDonald Insurance Agency, Newark, N. J. 
Mr. Reilly will represent the Cleveland Na- 
tional of Cleveland and the Victory Fire of 
Philadelphia for Brooklyn and Long Island. 
and the American Eagle of New York, Im- 
perial of New York, New Zealand of Auck- 
land for the State of New Jersey. 


30 


Franklin H. Wentworth, secretary of the 
National Fire Protection Association, will 
speak before the Dominion Millers Associa- 
tion at their meeting in Toronto next week. 
Mr. Wentworth has chosen for his subject, 
“Bread and Fire Waste.” 


George A. Newhall of the H. M. Newhall 
& Co. general agency at San Francisco, left 
Monday for Europe. He was accompanied by 
his family. 

Superintendent Samuel Abbott of the Bostor 
Protective Department, has retired after forty 
years’ service. Mr, Abbott will be succeeded 
by Deputy Superintendent Henry E. Thomp- 
son. 


Howard Case 
partment of the 


has joined the special risk de- 
3oston and Old Colony insur 
ance companies, in the capacity of general in- 
spector. His early training was that of elec- 
trical engineer, but later he became interested 
in fire protection work, joining the inspection 
force of the Underwriters Bureau of New 
England. 


George A. Morin has resigned as examiner 
in the Western department of the Fidelity- 
Phenix, taking effect August 1, to become sec- 
retary of the Federal Union of Chicago. T. L. 
Osborn, the present secretary and general man- 
ager, has resigned as secretary to devote more 
of his time to the business of Osborn & Co., 
but will continue as general manager. Mr. 
Osborn will make his headquarters at the New 
York office of Osborn & Co., but will continue 
to spend considerable time in Chicago. He 
has been an officer of the Federal Union since 
its organization in 1908. 


Japan Oven Explosion 

A recent news item from Providence, R. I.. 
told of the explosion of an overheated oven at 
the plant of the American Enamel Works. 
which caused the partial destruction of the 
plant, and a loss estimated at $168,000. As to 
the hazards of Japan and enamel ovens, the new 
edition of Fire Insurance Inspection and Un- 
derwriting, by C. C. Dominge and W. O. Lin- 


coln, published by The Spectator Company. 


says: 

Japan and Enamel Ovens.—To be of al! 
metal, double wall, with air space filled wit" 
insulating material; vented to the outer air and 
heated by steam or electricity. Direct fire heat 
is a serious hazard. If gas is used, the heat 
should he radiated through an all-sheet met+! 
flooring between burners and lacquered goods 
to prevent the vapors in oven being ignited by 
exposed flames. Vent pipe and oven not to 
he near woodwork. An explosion of a Japan 
oven at 210-12 Canal street, New York city. 
in October, 1917, killed eight people. The ex- 
plosion was caused by allowing the vapors to 
come in contact with a naked flame inside the 
oven. 
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Agency Wants 











INSURANCE BROKER, with established office in 
Buffalo, N. Y., wishes General or District Agency for 
Fire, Casualty, Liability and Automobile Companies. 
Address ‘‘Buffalo Broker’, care of THE SPECTATOR. 














LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Soon to Enter the Insurance Field 

















Prominent Agents and Brokers 





LEON IRWIN & CO., Inc, New Orleans, La. 
REPRESENTING 
National Union 
National-Hartford 
Philadelphia Underwriters 


Stuyvesant 


New Amsterdam 
Casualty Co. 
Indemnity Company 
of America 
Automobile Insurance 


American Eagle 

Automobile-Hartford 
American: Equitable 
British-Amer. Assurance 
Fidelity-Phenix 
Insurance Underwriters BROKERS LINES SOLICITED 








J. L. MITCHELL 


Is prepared to successfully negotiate and finance the resinsurance or con- 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 
Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 2 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, III. 








SOBRINOS DE EZQUIAGA 


ESTABLISHED 1821 
General Insurance Agents 


Box 351 SAN JUAN PORTO RICO 
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Prominent Agents and Brokers 








F. JANSSENS 


” Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


2 Courte rue des Claires 


28 rue St. Michel 


Actuarial 





FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A.S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 
CONSULTING ACTUARIES 
85 Nassau Street New York 


NILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


NATIONAL ASSOCIATION BLDG,, SUITE No. '005, 
26 W. 44th ST., NEW YORK 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., DENVER, COL 


J H. NITCHIE 
ACTUARY 


1&6 SOUTH LA SALLE STREET 
1523 Association Building 


Tel. phone. State 4992 CHICAGO 
DONALD F. CAMPBELL 
CONSULTING ACTUARY 
CHICAGO 


76 WEST MONROE STREET 


Telephone, Randolpb 918 


F {ANK J. HAIGHT 
CONSULTING 
ACTUAR* 


810 to 8I8 HUME-MANSUR BLDG., 
KRAFT BUILDING, 


INDIANAPOLIS, IND. 
DES MOINES, IOWA 








NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 


P.B DUTTON, MGR., ROCHESTER 
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JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, M¢). 


F M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burns & SPHAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





THE SPECTATOR 





Thursday 





Actuarial 





Actuarial 





JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA. GA: 





, C. RAFFERTY 


CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 





A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTING ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 





Ww, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W, ®: HALLIDAY 
s 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F.A.I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 


ABB LANDIS, Actuary 


To January 1st, 1920, Mr. Landis has been 
employed by 204 of the oldest and largest 
Fraternal Societies in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tutions and to give technical advice. Long 
experience in fraternal work and technical 
Knowledge of insurance and law give a su- 

_ perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 


NASHVILLE, 


TENNESSEE 





Insurance Lawvers 


a 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast, Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Motsepetten, tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: McIldowie, Belfas 








Insurance Examiners and Adjusters 














BININGER & SIBLEY 


140 LIBERTY STREET NEW YORK CITY 


Adjusters For Casualty Companies 
Appraisements (Auto Damage) 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 

Anything and Everything in Insurance Claims. 


Claim Investigations 
Claim Adjustments 
Claim Photography 
Surveys 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 

R. L. NASE 


Liability Territory 


Compensation , Virginia 
— Adjuster for Casualty Companies -. 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 


Claims 

















‘‘Keep Southern Money at Home’’ 


YOUNG MAN: If you are already successful but looking for 
larger opportunities, Investigate the Field, Policy Contracts, 
and Commissions of ‘‘The Best Company In Dixie’ and We 
Will Grow Together. 


E. C. HINDS, President 


Gtton States 


LIFE INSURANCE CO-memis. 
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“‘As strong as a lion,—and 
as clean asa hound’s tooth’”’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the- institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 








ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1919: 


pn ER Pere re rE re ss $20,700,133.74 
as iin 65 6 28a eee 18,650,203.62 
Capital and Surplus..........----- 2,049,930.12 
Insurance in Force...........0.-<: 176,501,808.00 
Payments to Policyholders........-. 1,851,338.97 
Total Payments to Policyholders 

since Organization............ 23,840,173.80 


JOHN G. WALKER, President 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plar, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates. 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 


WISE AGENTS PUSH 


“AUTOMOBILE 
CASUALTY INSURANCE” 


WE ALSO WRITE 


Fidelity and Surety Bonds 
Plate Glass and Burglary Insurance 





J. C. O.MORSE 
President 


WICHITA, KANSAS 


““Conservative but Aggressive”’ 























The Home Life Insurance Company of America 


Incorporated 1899 
PROTECTS THE ENTIRE FAMILY 


This Company issues all modern forms of policy 
contracts from age 3 months next birthday to 60 years. 

INDUSTRIAL POLICIES are in full immediate 
benefit from date of issue and are up-to-date in every 
respect. 


ORDINARY POLICIES contain a_ valuable 
TOTAL AND PERMANENT _ DISABILITY 
Clause and DOUBLE INDEMNITY features and 


are guaranteed by State endorsement. 








A Home Life policy brings peace of 
mind to the man who loves his family. 











BASIL S. WALSH. President 
JOSEPH L. DURKIN, Secretary 


Independence Square 


P. J. CUNNINGHAM. Vice-Pres. 
JOHN J. GALLAGHER, Treas. 


Philadelphia, Pa. 
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The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Offices: 90 and 92 WILLIAM STREET 


Annual Statement, December 31, 1919 


DET 6 anders cceieevieeveeseenseernesientnan $39,874,289.33 
RE Wan é cdc iscserderseedsdeneuswewewenes 46,807,696.37 
east. c scan cceseddguwtesueneeneieseanaaes 1,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,066,592.94 
LOSSES PAID TO DECEMBER 33, 1939.......... 71,393,272.71 


CASUALTY INSURANCE*AND SURETY BONDS 


Fidelity, Surety, and Miscellaneous Bonds, Accident, Health, 
Burglary, Robbery, Plate Glass, Boiler Engine, and Fly- 
Wheel Insurance, Workmen’s Compensation, Automobile 
Liability, and All Other Liability Lines. 





THE 


SPECT aTOR 

















UL. poo 


The Southern States Life Insurance Company 
ATLANTA, GA. 


WILMER L, MOORE, President 


Good territory for live agents. 
Liberal contracts direct with the Company. 


Policies include Double Indemnity and Disabili‘y 
benefits, 
ROBERT F. MOORE, Agency Secretary 


AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


SURETY BONDS 
BURGLARY INSURANCE 




















DESIRABLE TERRITORY FOR 
ALERT AGENTS 


Alway ready to nezotiate with men who can establish their 
capacity to pay for a reasonable volume oi New Insurance 
regularly—good business placers steadily needed. 


Union Mutual Life Insurance Co. 
Portland, Maine 
Address: ALBERT E. AWDE, Supt. of Agencies 














GREAT REPUBLIC LIFE INSURANCE COMPANY 


Los Angeles, California 


CAPITAL, $500,000 FULLY PAID 


GREAT OPPORTUNITY 
FOR LIVE MEN 
H. S. Bridgewater, 731 Railway Exchange Bldg., Kansas 
City, Mo., Mgr. Missouri and Kansas. 


J.R. Railey, 807-8 Southwestern Life Bldg., Dallas, Texas, 
Mgr. Texas and Oklahoma. 


W. H. Savage, Vice-President and Agency Director. 


Thursday 











SAFETY for 
THE WIDOW’S MONEY 


Through The, 


* MONTHLY 
. INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 
-desiring a powerful aid to 
the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 











A Sample Will Convince You 
Send For It. 





The Insurance Field Company | 


INCORPORATED 





P. O. Box 617 Louisville, Ky: 








GENERAL OFFICES: 
Wilkes-Barre, Pa. 


2nd Floor Coal Exchange 


Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


JOHN F. TUBBS, 


President 


H. B. WILSON, 


Secretary 


Write Us Today. 
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Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 


Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 
Vv. A. YOUNG, Supreme President, LAWRENCE, KANSAS 

















Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
R. H. DORBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 














GROW TH!— 


Premium Income | Premium Income 


Ist Half 1919 Ist Half 1920 


$500,000 | $800,000 
INCREASE 60% 


Provident Agents Share This Prosperity 


THE PROVIDENT 
LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA TENNESSEE 


INTERNATIONAL LIFE & 
TRUST COMPANY 


GENERAL OFFICES, MOLINE, ILL. 


An “Old Line” Legal Reserve Company, Issuing all the 
Standard Forms of Policies. Exceptional Opportu- 
nities for Live Men. 


J. O. LAUGMAN A. JQHNSON 
President Sec. & Med. Dir. 




















Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 


me a guaranteeing a fixed monthly income to 
Annuities Certificates your family in event of death or to your- 
- self in case of disability or old age. 

Life Certificates 10 year term, Whole Life and Endowment Plan. 

° ° ° 2 : teei tec- 
Combination Sick, Accident Annuity fon “against loss of 
— rom_ sickness 

c 


ti 
i ifi ident d 
and Funeral Benefit Certificates or Accident and a 














on death from any cause. 


PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 
An up-to-date progressive association possessing the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 
Economical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 





TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 


1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


‘The agent who wants to serve the public and who wishes 
to be a convincing and successful salesman must know of 
his own knowledge that life insurance rests on a scientific 
foundation as steadfast as the everlasting hills. Conse- 
quently every insurance salesman should read a primer such 
as this which deals with fundamental principles.” 


2. HOW TO SELL INSURANCE—(Just Published) 


‘This is a practical guide to the insurance salesman. It 
is no more important than the other book, but it will prove 
more entertaining and profitable, as the effort has been to 
embody in it all the hints about canvassing that the agent 
will need in his work in the field.” 





WHAT LIFE INSURANCE IS AND WHAT IT DOES 
Price per copy bound in cloth, $1.50 





HOW TO SELL INSURANCE 
Price per copy bound in cloth, $2.00 





Liberal discounts are allowed on both of these books sold 
in quantities. 


PUBLISHED BY 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 














UBLICATIONS OF C. & E. LAYTON. 


The undersigned are sole agents in the United States for the old estaolished 
publishing house of Charles & Edwin Layton of London, England, whose long list of 
publications on fire, life, marine and other branches of insurance embrace the most 
valuable and standard treatises on these subjects. 

SEND TEN CBNT STAMP FOR CATALOGUB. 


THE SPECTATOR COMPANY 
135 WILLIAM STREET, NEW YOR 








American National Insurance Company 


of Galveston, Texas 
W. L. MOODY, JR., President 


Fifteenth Annual Statement, December 31, 1919 


ASSETS 
Real Estate Owned..... ip sia eia.ei4ans-ven'e s@iciate sicidianieel vicina daiag $884,324.41 
Mortgage Loans, First Liens................... Crprercr rere re 3,091,830.79 
Loans Made to Policy Holders on Company’s Policies.......... 651,057.17 
EE a. a hic da din cea Ae xe ean Se AOUe TEARS Ga uae mes 1,589,468.02 
Collateval LOane. <<. «oe ties ce cccreecsecrsecietcesenccscees 32,600.00 
feet RTA RIO rar dick no casdeanudedad&adumellecucwat 46,679.22 
CAMS oc cee ewadaatcéstchbecavacearenuadand er 690,373.70 
Interest Due and Accrued......... iddiawieeiat ea ate dica! aasuteelee 157,631.02 
Net Deferred and Uncollected Premiums..................... 168,995.02 
PAREN MINER bc css hc ccetacticcskereasaededgaudereanes 2,827.02 
3 $7,315,786. 

LIABILITIES ” 
Net Reserve American Experience 3 and 314 per cent.......... $5,743,808.08 
Special and Contingent Reserve... ........sscececc cece cccnes 226,521.59 
Death Losses in Process of Adjustment...................... 52,029.75 
ie Cie ROMO e vince ccs ceceGuannrncedes senna eeeecrry 100,120.13 
Capital Stock... ....ccccsccccsscccecccccsevcccess $250,000.00 
(AMEE AEs ccs dedsgccenennnicntiennaue qe cao 185,842.40 
Surplus. ........-+.-; aie al sine Set aia'S miniais sre: an ia ow eater 757,464.42 
Surplus Security to Policy Holders. ............ccccccccceese 1,193,306.82 


$7,315,786.37 
Life Insurance in Force, $101,632,847.00 
Paid Policy Holders, $7,175,570.00 


**Anchor to the Anico”’ 


For Further Particulars Write to: 


C. S. Hutchings, Actuary and Agency Mgr., Ordinary D 
WwW. J. Shaw, Secretary and Mgr., Industria! jaa, _ 
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GEN NORTHERN WEST VIRGINIA. ||| Dayton Matual Fire Insurance Co. 
Dayton, Ohio 


Two good personal producers may combine 
to get contract. B. C. COLEMAN, Secretary 
Assets $102,806.64 


If you cannot produce personally do not 
Conservative and Careful Management 











apply. 
Address West Virginia, care of Tu SPECTATOR, AGENTS WANTED 
P. O. Box 1117, New York City, N. Y. Address Home Office. 














MIDLAND LIFE INSURANCE COMPANY GOOD AGENTS 


KANSAS CITY, MISSOURI 


THE COMPANY. Backed and endorsed by the most substantial S O U es H E RN UNI O N 


and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experie 1 
and conspicuous success. eee Life Insurance Company 
THE TERRITORY. MISSOURI, KANSAS, OKLAHOMA, of 
COLORADO, TEXAS. The best territory W ACO TEX AS 
. { 


in the country to-day. 


DANIEL BOONE; President | DANIEL BOONE, Jr.; Secretary | Lhe Conservative Texas Company 

















1867 THE 1920 
EQUITABLE LIFE INSURANCE COMPANY 
OF IOWA z 
New Business Paid for 1919................. $57,328,209.86 ~ See Eee 
New Business Paid for 1918................. $29,996,822.32 JAS. H. JAMISON, Pres. 
CU i ee nn nmr ela yal EF 
Insurance in Force December 31, 1919. ...... $206,553,404.00 AVORABLE POLICIES SERVICE TO AGENTS 
Gain in One Year.................--2.220+2 946,935,312.89 A progressive company with progress- 
For Information Address ive methods. We offer an opportunity 
; ; to a reliable man who can secure 100 
Home Office, Des Moines. applications during 12 months. 

















JEFFERSON STANDARD LIFE INSURANCE CO. 


HOME OFFICE, GREENSBORO, NORTH CAROLINA 














Insurance in Force Over $118,000,000.00 
Large Strong Progressive 
ATTRACTIVE POLICY CONTRACTS FINE TERRITORY 
W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 


You Are —_ O,; _ Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 
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PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 
Write today; we may have just what you want 


LOUIS NAROWETZ, President 


108 So. La Salle Street CHICAGO, ILLINOIS 


State Mutual Life Assurance Co. 
of WORCESTER, MASS. 


Incorporated 1844 
Commenced business June 1, 1845 


1920 


is the 75th ANNIVERSARY of our commence= 
ment in business. 

From the beginning the first consideration has 
been to furnish absolute protection to policyholders and bene= 
ficiaries. 

This practice has resulted in satisfied policyholders—the first 
essential to the agents’ success. ‘ 


B. H. Wright, President D. W. Carter, Secretary 
tephen Ireland, Superintendent of Agencies 























The Western 
Automobile Insurance 
Company 


Fort Scott, Kansas 
OSCAR RICE, Sect’y & Gen. Mgr. 


WRITES 

ALL KINDS of 
AUTOMOBILE 
INSURANCE 


Attractive forms for Dealers and owners 
of fleets 


Operates in 


KANSAS, MISSOURI, ILLINOIS, IOWA, INDIANA, 
WISCONSIN, NEBRASKA, OKLAHOMA, TEXAS. 


If we are not already represented in your town 


WRITE TO US 


$100,000,000 
INTERNATIONAL LIFE 


INTERNATIONAL LIFE PUTS 
MORE THAN THREE YEARS’ 
. GROWTH INTO ONE YEAR 
ee) BY INCREASING INSUR- 
Y ANCE IN FORCE ABOUT 
cS 3314% DURING 1919 


Closing the calendar year of 1919 with 
insurance in force $101,967,853.00 
($100,437,000 on paid for basis) as com- 
pared with about $77,000,000 of insurance 
in force December 31, 1918, the Interna- 
tional Life has disclosed by its tenth 
annual statement that it has become a 
one hundred million dollar company in 
ss about ten years by increasing its outstand- 

ing insurance by about thirty-three and 
Home Office one-third per cent. in one year. 


COMPARATIVE STATEMENT OF GAINS 
Dec. 31,1919 Dec. 31, 1918 Gain Per cent. 








Total Insur- 
ance in Force$101,967,853.00 $77,042,499.00 $24,925,354.00 32 percent 


Total Admitted 

Assets..... 13,261,727.40 11,593,728.40  1,667,999.00 14 per cent 
Total Premium 

Income....  3,414,125.21 2,655,494.37 758,630.84 28 per cent 


Reserve for 

Policyholders 11,801,265.46 10,233,325.43  1,567,940.03 15 per cent 
Surplus to Pol- 

icyholders.. 776,875.10 652,605.99 124,273.11 19 per cent 

Progressive management coupled with an attractive group of policy con- 
tracts gives to prospective policyholders and to agents a great opportunity 
to grow up with and enjoy the benefits of a “Company of Today With 
Methods of Tomorrow.” 


INTERNATIONAL LIFE OF ST. LOUIS 














AGENCY MANAGER WANTED 


A Middle Western life insurance company is de- 
sirous of obtaining the services of an Agency Manager 
who is capable of organizing and producing an agency 
force and who is acquainted with conditions in Ohio, 
Indiana and Illinois. 

An attractive contract will be given the right man. 


Address Middle West, 


Care of THE SPECTATOR, 
Post Office Box 1117 City Hall Station, New York 

















A French Insurance Co. (FIRE & ACCIDENT) 
would be pleased to deal with an American In- 
surance Co., willing to do business in France. 


Write to: 


‘“EGIDE de FRANCE’”’ 
16 Rue Joubert, PARIS 
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INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, 1, 1919 


Reserve for Unearned Premiums................0.eeee8- $996,557.81 
NOISE MRUMILEBOR «5.6 0:0:0,050-06 0's «0:00.30: demienen essa ween 242,981.13 
SORBRDN once ku 4H wows Shieaeabwpinweennieee $250,000.00 
AC ESIIEAIANUD 5c 10.6 0c (ss0 1s wie w won oe 9 slew e191 pie aie ae 956,350,28 
Surplus to Policyholders ............ccccccccccees 1,206,350.28 


Total Assets.............. $2,445,889.22 
WM. H. PALMER, President W. H. McCARTHY, Secretary 








A FEDERAL ine TT 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 


The security of the Old Line. Surrender Values, and Special 
The economy of the Fraternal. Advantages not found elsewhere, 


Select work, with big returns to high class representatives. 
write to 


WM. MONTGOMERY, President and General Manager 
1621 H Street, N. W. Washington, D. C, 
Required by the laws of the United States to maintain the legal reserve on guste pelicy. 





For terms and territory 








National Liberty 
FJusurance Company of Amertea 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 
Statement, Jan weeds 1, 1920. 


Cash Capital.. . .$1,000, 000. 00 
Assets. . 10,748,246 .37 
Liabilities including Capital. Be 7,638,598. 39 
Net Surplus. . . 3,109,647 .98 


-.. 4,109,647 .98 


Surplus to Policy Holders. . 


HEAD OFFICE: 
709-717 Sixth Avenue, Cor. 4Ist Street, 


New York. 








North American Fire Ins. Co. 


of Des Moines, Iowa 


Assets, $796,357.76 
Lines Written: 


. Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 





























GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head Office 431 Insurance Exchange, Chicago 























1857——=The Oldest Life Insurance Company in the West=—1920 


St. Louis Mutual Life 


Insurance Company 
ST. LOUIS, MO. 


Its splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inauiries to the Home Office, St. Louis, Mo. 








EXCELLENT OPPORTUNITY 


for Reliable, Energetic men te represent us in 
the states of Illinois and Missouri with direct 
Heme Office centracts. Liberal pelicies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 








Once More It 


LEADS THEM ALL IN KANSAS 





Of eighty-seven old line Life Insurance companies writing 
ordinary business in Kansas during 1919 official advices from 
the State Superintendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


THE FARMERS & BANKERS LIFE 
INSURANCE COMPANY 
WICHITA KANSAS 











RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1833 


FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVII, COM- 
MOTIONS AND STRIKES 


UNITED STATES BRANCH 





January 1, 1920 
SPOT ROD Pe th) Pa eee $2,297 350.46 
No hgh atch tig cet ak 6G oe ng ae 1,517,850.59 
TET Te NC Pea TOR $779,499. 87 








W. B. MEIKLE, President and General Manager. 


IN KANSAS 


F. S, Jackson, Pres. F. P. Netzger, Sec. 
AMERICAN HOME LIFE INSURANCE CO., 
TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F, P. METZGER, Agency Director. 
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A COMPANY WITH A RECORD 


for 
Men Who Can Make A Record 
All forms of Health and Accident Insurance 


€ 
Low-premium Commercial Policy paying for life for total dis- 
ability from Accidents, 


Good territory open in nearly all of twenty-two States. 


INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 


J. W. Scherr, President. W. G. Alpaugh, Secretary. 











THE OLD LINE 


| od 4 YN 7-0) | oS 
a) of a F-18) 7-0 hed = a 


FOR GOOD MEN 


| CBRoobbins. Pres. CB. Svoboda, Secy 
HOME OFFICE : CEDAR RAPIDS, lowa | 





Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLE 'ON 


United States Manager 
33 Broad Street, Boston © 


Dwight & Hilles, Resident Mors. for N. Y. State, 56 Maiden Lane, N.Y. 














The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 


Sickness and Accident Insurance for Odd Fellows Only = 
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INCOME INSURANCE 
SPECIALISTS 
Opportunities for Salesmen in 47 States 


Address H. A. LUTHER, 2d Vice=Pres. 


NORTH AMERICAN ACCIDENT INSURANCE CO. 
209 S. LaSalle St., Chicago, Til. 














THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 
JOHN H. EDWARDS, President 

















Merchants Life Insurance Co. 


Des Moines, Iowa 


Agency opportunities in nineteen 
states 


3M, A. WATTS, President 














THE LEADING FIRE COMPANY 


COMPANY 
LIMITED 











THE SPECTATOR 





























“The Oldest Company in America” 


Issued tts first Policy in 1848 


Three ieadership achievements of the 
Mutual Life:—The American Experience 
Table of Mortality, the cornerstone of modern 
life insurance. The ‘‘contribution plan’’. of 


- surplus distribution, used almost universally. 


by American companies. The Continuous 
Instalment policy, the basic torm of all Life 
Income contracts. 


‘Mutual Life’’—known in every house- 
hold. Unexcelled policies and service, notable 
financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire 
and ideal. 


- For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 
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PHILADELPHIA LIFE INSURANCE COMPANY 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 














ACTUAL RESULTS FROM 


SCIENTIFIC—FIRE—Loss—ADJUSTMENTS 


EXPLAINED FULLY IN OUR NEW BOOKLET 


‘Proof of Service’’ 


MAILED FREE TO FIRE INSURANCE BROKERS 
AND AGENTS 


STANDARD APPRAISAL COMPANY 





HOME OFFICE 
CHICAGO 3 6 P | N E ST R E ET BOSTON 
DETROIT PHILADELPHIA 
TORONTO NEW YORK KANSAS CITY 
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